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EVOLUTION OF CONCEPTS FOR MANAGING SALES ACTIVITIES OF
AGRICULTURAL ENTERPRISES: FROM TRADITIONAL TO DIGITAL
MODELS

I[TocmaHogka npobsiemMu. Y cyd4acHMX YMOBax (YHKLIOHYBaHHA arpapHOro CeKTopy cucrtema
ynpasrniHHA 30yTOBOK AisANbHICTIO 3a3Hae CyTTEBMX TpaHccpopmauin nig BNIvBoM rrnobanisauii ekoHOMiKM,
LUMpoBOI peBonitoLii, PO3BUTKY iIHPOPMALINHUX TEXHOMOrIN, NOCUMNEHHS MDKHApPOAHOI KOHKYPEeHLUii Ta 3MiH Y
noBefiHUi CnoXuBauiB. AKLWO Ha NOYaTKOBMX €Tanax PO3BUTKY PUMHKOBMX BIiHOCMH 30yT po3rnsigaBcs
NnepeBaXKHO SIK 3aBepllanbHa CTadis BUMPOOHMYOro MpoLecy, TO HWHI BiH NMEpeTBOPUBCHA Ha CTpaTeridHy
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OYHKLUiIO  ynpaBniHHA NiANPUMEMCTBOM, fKa 3abe3neyye KoopauHaLUilo BUPOBHMYUMX, MaPKETUHIOBUX,
norictTuyHMX Ta iHopmauinHux npouecis. Came edeKTMBHICTb opraHisauii 30yTOBOi AisiNbHOCTI 3HAYHO
MIpOI0 BU3HA4a€ piBEHb KOHKYPEHTOCMPOMOXHOCTI arpapHux nignpueMcTB, LUBMAKICTb IX aganTauii 4o 3MiH
PUHKOBOrO cepefoBMLLa Ta MOXITMBOCTI iHTerpauii 40 MiXXHapOAHWX arponpoAoBOSIbYMX NAHLIOMB CTBOPEHHS
[ofaHoi BapTOCTi.

OcobnuBoi akTyanbHOCTIi Npobnema po3BUTKY KOHLIEMUI ynpaBniHHS 30yTOBO OisinbHICTIO HabyBae B
YMOBax BOEHHMX BUKITMKIB Ta MNOrNMOMNEHHs EBPOMNENCBKOI iHTerpauii YkpaiHu. 3miHa NoricTUYHMX MapLupyTiB,
TpaHcdopMaLis CTPYKTYPU 30BHILLIHBOT TOPriBIIi, MOCUIEHHS BUMOT 40 AKOCTi M MPOCTEXYBAHOCTI NPOAYKLI Ta
aKTMBHa UudpoBisalisa 6i3Hec-npoLueciB iICTOTHO 3MIHUNK NigX0AW OO0 opraHisauii 30yTy.

AHani3 ocmaHHix docnidxeHsb i nybnikauyit. TeopeTnyHi 3acaam ynpasniHHA 36yTOBO AisiNbHICTHO,
MapKeTUHIoBOI OpieHTAaLLil, MOrICTUYHOIO MEHEKMEHTY, YNpaBniHHA NaHuraMmm noctadyaHHsa Ta hopMyBaHHS
KOHKYPEHTHUX nepeBar NianpuvemcTB rpyHTOBHO po3kpuTo Yy npausx ®. Kotnepa i K. J1. Kennepa [1], XK.-
XK. JlambeHa [2], M. Kpictodhepa [3], O. JlambepTa [4] Ta M. lNoptepa [5]. MNpuknagHi acnektn po3BUTKY
30yTOBOI AiANbHOCTI  arponpoAoBOMbYNX  MIANPUEMCTB, OUIHIOBaHHA 1 e(PeKTUBHOCTI, 3acTOCyBaHHS
MapKeTUHIOBUX MeXaHi3aMiB, (popMyBaHHs 30yTOBUX cTpaTerii, uMdpoBidaLii noricTukn Ta TpaHcdopmauii
nocTtavyaHHsa B ymoBax BiHK gocnigxeHo H. M. Koteuubkoto i T. C. Kawynbecekoto [6], |. B. OnekcaHgpeHkom
[7], T.B. CasueHko, O.B. Hikomtok i H. V. BactopkiHoto [8], Il. A. BaxuuBarxu Ta M. [Jora-Mip3ak [9],
B. Pumxosoto [10] i H. MmuHcbknm [11].

Y 3a3HaueHux npausx obrpyHToBaHO 3HAYEHHSI MApPKETUHIOBOI OpieHTaLi, cTpaTeriyHoro ynpasniHHS
30yTOM, UMGPOBUX TEXHOOriA, NOrICTUYHOI KoopAMHaUii Ta nNapTHEpPCbKoi B3aemofii Ans nigBULLEHHS
edEeKTUBHOCTI (PYHKUiOHYBaHHA arpapHux nignpuemcts [1-11]. BogHo4ac HeaoCTaTHbLO AOCHIOKEHUMMU
3anuLIaloTbCA NUTaHHSA €BONIOLIT KOHLENUIN ynpaBniHHA 30yTOBOIO AISMbHICTIO arpapHUX NignpuemcTs Big
TpaguUIiiHUX 0 LMAPOBUX MoAENEN, KOMMIEKCHOI iHTerpadii MapkeTUHIOBMX, NOriICTUYHMX, iHOPMALiAHO-
aHaniTUYHKX | LMAPPOBUX IHCTPYMEHTIB Y €AMHY CUCTEMY YNPaBIiiHHA, @ TakoX aganTauii 36yToBmux moaenen
00 YMOB BOEHHUX BUKIUKIB, LMPOBOI TpaHchopMaLii Ta eBpONEnNChKOI iHTerpadwii.

[locmaHoeka 3aedaHHs1. MeTolo cTaTTi € AOoCnioKeHHs1 eBOMoLii KOHUeNUin ynpaeniHHs 36yTOBO
OIANbHICTIO arpapHUX NigNPMEMCTB Ta OBIrpyHTYBaHHSA Cy4YacHOi LMdpoBOI Moaeni ynpasniHHSA 36yToMm, WO
3abe3nevye nigBuWEeHHS edEeKTMBHOCTI peanisauii npoaykuii, aganTWUBHOCTI  nmignpuemMcTB i ix
KOHKYPEHTOCNPOMOXHOCTI.

Buknad ocHoeHo20 Mamepiasy ocliOXKeHHsI. Y Ccy4acHii eKOHOMIYHIN NiTepaTypi BiACYTHIN eanHNIA
nigxig OO TpaKTyBaHHS CYTHOCTI ynpaBriHHS 30YTOBOK OisiNbHICTIO, WO 3YyMOBIIEHO GaraTorpaHHicTio Uiel
KaTeropii Ta NOCTiHOIO TpaHcdopMaLied pUHKOBOro cepeposulla. NpeAcTaBHUKU Pi3HUX HAYKOBUX LLIKIM
aKLUEHTYIOTb yBary Ha OKpPeMmx acnektax 30yTy, po3rnsgatodmn Moro sk yHKUilo MapKeTUHry, CKrnagoBy
NOriCTUYHOI CUCTEMM, €MEMEHT YNpaBMiHHA NaHLoramm noctadaHHs abo iHTerpoBaHy CUCTEMY CTBOPEHHS
CMOXMBYOI LLiHHOCTI.

OcHOBM cy4aCHOI MapKeTMHroBOI KOHuenuil ynpasniHHA 36yTOBOK LiANbHICTIO chopmynboBaHi Y
npausx ®. Kotnepa ta K. J1. Kennepa, ski NoB’a3ytoTb il ePEeKTUBHICTb 3i CTBOPEHHAM LiHHOCTI ANS CNoXMBaya
Ta pPO3BUTKOM [OOBFOCTPOKOBUX MApPTHEPCbKMX BIiQHOCMH. Ha ixHIO AymKy, KaHanu 30yTy MNOBUHHI
3abesnevyBatn He nuwe QisnyHe nepemileHHs Npoaykuii, a N edeKTBHUA iHOPMaLUiNHUA OBMIH,
KoopauHaLlito B3aEMOZil MK y4aCHUKaMy PUHKY Ta NigTPUMKY KOHKYPEHTHUX nepesar nignpuemctaa [1].

Moganbwnii PO3BUTOK MAapPKETUHIOBOI Teopil 3HamwoB BigobpaxeHHs y koHuenuii market-driven
management, 3anponoHoBaHin X.-XX. JlambeHom. HaykoBeLb HaronoLuye, LWo MapKeTUHr Mae iHTerpysaTu BCi
dbyHKLiOHaNbHI HanNpsAMK AiSnbHOCTI NignpuMeMcTBa, a 30yT MOBMHEH BUCTYNaTV MEXaHi3MOM Y3ro[pKeHHS
BMPOOHMYOro MoTeHLUiany, NOMCTUYHUX MOXITMBOCTEW | PUHKOBOrO nonuTy, 3abesnevyloun aganTadito
nignprMemcTaa 40 3MiH KOHKYPEHTHOro cepegosuia [2].

PosLwunpeHHs MapkeTUHroBoro nigxogy 40 ynpasniHHA 36yTOM 3yMOBMO NOCUNEHHS POri MOMCTMKN Ta
iHTerpauii Gi3Hec-mpoueciB. Y upboMy koHTekcTi M. Kpictodep i [.JlambBepT akueHTyloTb yBary Ha
HeOoOXiAHOCTi IHTErpoBaHOro YrMpaBniHHA JaHuoramu nocradaHHs. HaykoBui  0OGrpyHTOBYHOTb, LUO
pe3ynbTaTMBHICTb 30YTOBOI AiANbHOCTI BU3HAYaeTbCa He e(PEKTUBHICTIO OKPEMUX NOFICTUYHKMX onepadin, a
piBHEM KOOpAMHaUii maTepianbHux, iHPOpMaUiNHMX i hiHAHCOBMX MOTOKIB MiXK yCiMa y4yacHMKamu naHuora
CTBOPEHHs BapTocTi [3; 4]. 3a Takoro nigxoay KOHKYPEHTHI nepeBarn hOopMylOTbCA 3aBAsKU NapTHEPCbKil
B3aemofii BUPOOHUKIB, NOriCTUYHMX onepaTopiB, TOProBenbHUX NOCEPEHUKIB i KIHLEBUX CNOXMBaMiB.

JloriyHUM NPOOOBXKEHHAM PO3BUTKY iHTErpauinHuX nigxodiB cTana KoHUenuis naHutora CTBOPEHHS
BapTocTi M. MNMopTepa. YueHui [oBOAUTD, L0 ePeKTUBHICTb 30YTOBOI AisiNTbHOCTI BU3HAYAETLCS Y3rO4KEHICTIO
BCiX Gi3Hec-npoueciB nignpuemcTea, a 306yT € OQHMM i3 KIOYOBUX €MNeMEHTIB CUCTEMU CTBOPEHHSA 40AaHOI
BapTOCTI, siknii 3abe3nevye TpaHcopMaLito BUPOOHNYMX NepeBar y pyHKOBI pe3ynbtaTy [5].

3a3HauyeHi TeopeTUYHi MOMOXEHHS 3HAMLWNM NoganblUMA PO3BUTOK Y MpausX YKPaiHCBKUX YYEHUX,
aganToBaHux Q[0 ocobnuBocTen yHKLiIOHYBaHHA arpapHoro cektopy. Tak, H. M. KotBuupka Ta
T. C. Kawynbcbka OGIpYHTOBYIOTb HEOOXIOHICTE (HOPMyBaHHS MapKeTMHIOBO OpPIiEHTOBaHMX 36yTOBUX
cucTeM, 3gaTHuUX 3abesnedvyBaTy aganTauiio NignpueMCTB 40 AUHaMIYHUX 3MiH PUHKOBOro cepegosuuia [6].
HaykoBuUi nmigkpecnioTb, Wo edekTUBHICTb 30yTy BM3HAYAETbCA HE IMLIe eKOHOMIYHMMK pes3ynbTaTtamu
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peanisauii NpoaykKuii, a  piBHEM PO3BUTKY MAaPKETUHIOBMX KOMYHiKaLii, auBepcudikadieto kaHanis 30yTy Ta
AKICTIO B3aemogii 3i cnoxvsadamu [7].

OpraHizauivHi acnektn ynpasniHHS 36YTOBOK AiANbHICTIO AeTanbHO BUCBITIIEHO Y AOCHIAXKEHHAX
T.B. CaBueHko i O.B. Hikontok. ABTOpu 3BepTalOTb YyBary Ha HeAOCTaTHIN pPO3BUTOK PUHKOBOI
iHCbpaCTPYKTYpK, 3anexHiCTb TOBapOBUPOOHMWKIB Bif MOCEPEeOHULbKUX CTPYKTYP, CE30HHICTb arpapHoro
BMPOOHMLTBA Ta HEAOCKOHANICTb NOricTUYHOro 3abeaneyveHHs [8]. Ha ixHio AyMKy, nigBuLLEHHS e(PEKTUBHOCTI
30yTy MOXNuBE nuvLle 3a YMOBU KOMMMEKCHOro MOEAHAHHS MapKeTUHIOBMX, OpraHi3auiiHuX i NOricTU4HMX
IHCTPYMEHTIB ynpaBniHHA.

AKTyanbHi TeHAeHuii undpoBoi TpaHcdopmauii 30yTOBOI  AOiANBbHOCTI  PO3KPUTO Yy  Mpausx
J1. A. bBaxuuBaHxu Ta M. [Jora-Mip3ak, siki po3rnsgatoTb 30yTOBI cTpaTeriil ik CKragoBy CUCTEMM CTpaTErivyHOro
MapKETUHIOBOro YMpaBIliHHA arpapHumMun  nignpvemMcreamu. ABTOPW MiOKPECNIOTb, WO B YMOBax
uMdpoBi3aLii EKOHOMIKM Ta MOCUITEHHS KOHKYPEHLUil NpiOpUTETHOro 3HadeHHs1 HabyBaloTb AvBepcudikadis
KaHaniB peanisauii, BAKOPUCTaHHS LNPPOBUX KOMYHIKALLi, PO3BUTOK €NEKTPOHHOI KoMepLil Ta hopMyBaHHS
JOBroCTPOKOBMX MapTHEPCLKMX BiAHOCWH i3 KOHTpareHTamu [9].

EBontouis HaykoBux nornsAis 3acsigyvye, WO cydacHe ynpasniHHS 36yTOBOIO AISNbHICTIO € pe3ynbTatoM
NoCniAOBHOIO PO3BUTKY BMPOOHMYOI, 30yTOBOI, MapKeTUHIroBOI, MOFICTUYHOI, iIHTEerpauiiHoi Ta uudgposoi
koHuenuin. KoxHa 3 Hux cchopmyBanacs nig BnivMBOM BiANOBIAHOro eTany poO3BUTKY EKOHOMIYHMX Bi4HOCUH i
Bigobparxae 3MiHy ynpaBniHCbKMX NpiopuTeTIB — Bif OpieHTaLii Ha BUPOBHMLTBO 40 KOMMIEKCHOIO yrnpasmiHHSA
CMOXMBYOHK LHHICTIO, iHOpMaLiiHMMKM noTokamu Ta undgpoeummn 6isHec-npouecamn. Taka TpaHchopmMalis
cchopmyBana TeopeTuyHe NiarpyHTs Ans po3BMTKY CyyacHoi UudpoBOi mogeni ynpasriHHA 30YyTOBOM
DiSNbHICTIO arpapHKX NiANPUEMCTB.

[Ona cuctemaTtusauii OCHOBHMX eTaniB pPo3BUTKY YNpaBniHCLKOI AYMKW LLOAO opraHidauii 36yToBoi
[isANbHOCTI OOUINbHO Yy3aranbHUTWM XapakTepHi 0COBMMBOCTI KOXHOI KOHLUEeNUji, ii KNno4oBi iIHCTPYMEHTU Ta
€BOroLi0 yNpaBIniHCbKMX npiopuTeTiB (Tabn. 1).

Tabnuuys 1
EBoniouis KoHUenuin ynpaBniHHA 30yTOBOIO QiANbLHICTIO arpapHUX NiANPUEMCTB

KoHuenuis Mepioa po3BuTKy OcHoBHa xapaKTepucTuka Krto4oBi iHCTpyMeHTH
OpieHTauis  Ha  36inblUeHHSA
: Macose BMPOBOHULTBO,
BupobHuya o 1950-x pp. o6csris BMPOGHULTBA Ta .
: h CTaHgapTM3aLisi, KOHTPONb BUTpaT
3HWKEHHSA cobiBapToCTi
36yToBa 1950-1970-Ti pp. AkTuBI3aUia peanisadii npoayKuii PosBnTok  TOproBenbHOi  Mepexi,
Ta CTUMYIOBaHHSA Npodaxis peknama, CTUMymoBaHHs 36yTy
Opierrauis Ha noTpeoH MapkeTuHrosi OCNioKEHHS
MapkeTuHrosa 1970-1990-Ti pp. CNOXMBaYiB i  POPMyBaHHS P . A A ’
cerMmeHTauis, nosuuioHyBaHHsi, CRM
KOHKYPEHTHUX nepesar
OnTumisauia maTtepianbHUMX Ta ToricThuhnit MEHE[DKMEHT,
NorictnyHa 1990-2000-Hi pp. . Hi pia ynpaBniHHS 3anacamu,
iHbopMaUiiHUX NOTOKIB .
MynbTUMOAANbHI NEPEBE3EHHS
| YnpasniHHA naHutoramu | Supply Chain Management,
HTerpoBaHa .
(SCM) 20002015 pp. rocTayaHHA  Ta  KOOpAWHALIA | NapTHepCTBo, KOHTpaKTHe
YYaCHUKIB PUHKY ynpaBniHHs
IHTerpauis uucpposux | ERP, CRM, Business Intelligence, Big
Lndposa 3 2015 p. — potenep TEXHOIOrIN y npouecn | Data, Al, e-commerce, ePhyto,
ynpaeniHHsa 36yToMm TRACES NT

[Dkepeno: cghopmosaHo 3a pe3dynibmamamu y3azalnbHeHHs Haykosux rnpaub [1-3] ma cyyacHux OoCniOxeHb y
cobepi yughposoi mpaHcghopmauii bisHecy

HaBegeHi B Tabn. 1 gaHi 4eMOHCTPYIOTb 3aKOHOMIPHY €BOMIOLi0 KOHUENUi ynpaeniHHA 36yToBO
JisnbHiCTIo. Ha noyaTkoBux eTanax nepeBaxana BMPOOHMYaA OpieHTauisi, 3a AKOI rofIOBHOK MeTow Oyno
HapoLlyBaHHA obcariB BUpoOHMUTBA Ta 3abesneveHHs peanisauii npoaykuii. oganblie MNOCUNEHHS
KOHKYpEHLUii cnpusino nepexony A0 36yTOBOi Ta MapKETUHIOBOI KOHLIENLi, WO 3MiCTUM aKLEHTN HA aKTUBHE
NpoCyBaHHSA TOBapiB, BUBYEHHSI NOTPED CNoXuBadiB i pOpMyBaHHA KOHKYPEHTHUX NepeBar nignpuemcTaa.

Po3BuTOK rnobanbHMX NaHUOMB MOCTa4YaHHs Ta YCKNAaAHEHHA PWHKOBMX BiOQHOCWH 3YMOBWIM
hopMyBaHHSA NOMiCTUYHOT Ta IHTENPOBAHOT KOHLIENLA YPaBMiHHSA, Y MEXax SKUX KIKYOBOro 3Ha4eHHs Habynu
KoopaunHaLuia maTepianbHux, iHaHCOBMX Ta iHOpPMaLUiMHUX NOTOKIB, PO3BUTOK NAapTHEPCLKMUX BiAHOCUMH MiX
y4YacHWKaMKn pUHKY Ta onTMMi3auis noricTuyHux npouecis. Came Ha LboMy eTani 36yToBa AisnbHICTL Noyana
po3rnsaaTucs siK CKnagoBa €guHOT CUCTEMM YNPaBIiHHA NaHLOramm CTBOPEHHS O4AHOT BapTOCTI.

Hanbinbw macwTtabHi 3miHM Bigbynucs BHacnigok umndpoBoi TpaHcdopmauii ekoHomikn. CydacHa
uncpoBa KOHUEMNUis ynpasriHHA 30yTOBOIO AisNbHICTIO nepegbavae iHTerpauito iHdopMauiiHUX TEXHOSOTIN y
BCi 6isHec-npouecwu nignpuemctaa [10]. BukopuctanHsa ERP- i CRM-cuctem, nnatdopm Business Intelligence,
TEXHOMOrM Benukux AaHuX, LUTYYHOro iHTENEeKTy, eNeKTPOHHOI KoMmepuii Ta uudpoBOi MPOCTEXYBAHOCTI
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npoaykuii 3abesnevye nepexig A0 ynpasniHHA Ha OCHOBI AaHWX, MiABULLYE LUBUAKICTb NMPUAHATTS pilleHb,
crnpusie nepcoHanisauii B3aemogii 3i cnoxvBadyamm Ta onTUmisaLii kaHanis peanisauii npoaykLii.

[nsa arpapHux nignpuemcTs LmdpoBa MOAeNb ynpaBniHHSA HabyBae 0COBNMBOro 3Ha4YeHHS 3 Ornsay Ha
CEe30HHUI XapaKkTep BUPOOHMLTBA, 3aneXHICTb Bif NOriCTUYHOI iIHppacTpyKTypn, HEOOXIQHICTL onepaTUBHOroO
pearyBaHHA Ha 3MiHW KOH'IOHKTYPW arporpofoBONbYMX PUHKIB i 3pOCTaHHA BUMOr OO MPOCTEXYBAHOCTI
npoAykuii. 3a Taknx ymoB eheKTUBHICTb 30yTOBOI AisiNIbHOCTI BUSHAYAETLCS HE NILLIE SKICTIO MapKeTUHIOBUX
pilleHb, a N piBHEM LUMGPOBOI iHTerpauii 6isHec-npoueciB, 34aTHICTIO NiANPUEMCTBA BUKOPUCTOBYBATU
aHaniTUYHi iIHCTPYMEHTM AN NPOrHO3yBaHHSA MONUTY, YNpaeBniHHA KaHanaMmu 30yTy Ta KoopAauHalii B3aemogii
3 yciMa yyacHuKaMu faHutora nocravyaHHs.

lMoBHOMacLwTabHa BiliHa cTana o4HUM i3 KIHOYOBUX YMHHWKIB TpaHcdopMalii KOHLENUi ynpaBmniHHS
30yTOBOI AiSANbLHICTIO arpapHux nignpuemcts. Akwo o 2022 poky npiopytetamm 6ynu posLLMpeHHsT PUHKIB
30yTy, onTumisauia kaHaniB peanisauii Ta nigBULWEHHA MapKEeTUHroBOI e(EeKTUBHOCTI, TO CydacHi yMOBMU
3MICTUNKM aKkUEeHTU Ha 3abe3neyeHHs CTIMKOCTI 30YyTOBUX cucTeM, AuBepcudikaLlito NoriCTUYHUX MapLUpYTIB,
yrpaeniHHA  pusnkamyn Ta uudpoBy kKoopauHauito  GisHec-npoueciB.  PyiHyBaHHA  TpPaHCMOPTHOI
iHcbpacTpykTypu, BNOKyBaHHA MOPCbKUX MOPTIB, NepeopieHTaLlisa eKCNOPTHUX MNOTOKIB, 3POCTaHHS NTOTICTUYHUX
BUTPaAT i BMCOKA HEBM3HAYEHICTb 30BHILLHLOrO cepefosBullia 3yMOBUNM nepexia Big TpaauuinHux
dYHKUIOHaNbHUX Mogenen ynpasniHHA [0 IHTErpoBaHWX KOHUENUIN, WO NOEAHYIOTb MapKETUHIOBUN,
NOTICTUYHWIA, PU3UNK-OPIEHTOBaHUI Ta LM POBMIA Nigxoan.

BitHa Takox npuckopwuia BnpoBaaKeHHs1 LppoBUX TEXHOMOFIN Y cucTemMy ynpasniHHS 36yTom. 3pocna
ponb €neKTPOHHOro AOKYMEHToobiry, umMdpoBOi MPOCTEXYBAHOCTI NpoayKuii, nnatdopm eneKTPOHHOT
komepuii, cuctem Business Intelligence, ERP i CRM, siki 3a6e3nevyoTb onepaTUBHUIA MOHITOPUHT PUHKOBOI
cuTyauii, KoopAuHaUilo NOCTaBOK, MPOrHO3YBaHHA MONUTY Ta MIATPUMKY YMNPaBIHCLKUX PilleHb Y PeXuMi
peanbHOro 4acy. 3a Takux ymoB uudposizauia nepecrae O6yTn nuwe IHCTPYMEHTOM MiABULLEHHS
edheKkTMBHOCTI 30yTy N NepeTBOPIOETLCHA HA HEOOXigHY YyMOBY 3abe3neveHHs 6e3nepepBHOCTI QiANbHOCTI Ta
aganTMBHOCTI arpapHuUX NignpueMcTs.

Bo€eHHI BUKMUKM He nuLie 3MiHUITM YMOBU (DYHKLIOHYBAHHS arpapHOro CEKTopy, a 1 iCTOTHO MPUCKOPUIN
€BOMIOLi0 KOHLUEeNUin ynpasniHHA 36yToBoo gisanbHicTio. CydacHi nigxogw gepani 6inblie rpyHTYOTbCS Ha
iHTerpauii MapKeTWUHroBOI aHaniTUKW, FOriCTUYHOrO MEHEKMEHTY, UMEPOBUX TEXHOSOriA, YnpaBniHHA
pusnkaMu Ta NapTHEPCLKOT B3aeMogii, Wo 3abeaneyye niaBULLEHHST CTIMKOCTI NigNPUEMCTB, iX aaanTMBHOCTI
[0 30BHILLUHIX 3MiH i 3MiLLHEHHSI KOHKYPEHTHMX MO3ULi SIK HA BHYTPILWHBOMY, TaK i Ha MDKHapOOHOMY pUHKaX.

EBontouis  koHUenuin ynpaeniHHS 30yTOBOK AisNbHICTIO BigoOpa)kae nocTynoBui nepexig Big
byHKLiOHANbHOTO A0 iHTErpoBaHOro Ta UMPOBOro miaxody, y Mexax siKoro 30yT po3rnagaeTbes sk
cTpaTeriyHui enemMeHT CMCTEMU ynpasniHHA MignpuemMcTBoM. Taka TpaHcdopMmauia opmye TeopeTuyHe
nigrpyHTs 4ng noganbLloro 4OChigKeHHA MoAenen ynpasriHHA 36yTOBO AiSNbHICTIO arpapHUX NignpuemMcTs
B yMOBaXx LMpoBOi EKOHOMIKM Ta OBrpyHTYBaHHS aBTOPCLKOI LIMAPOBOI MoAeni ynpaBniHHS.

Cy4yacHuin eTan po3BUTKY arpapHOro CEKTOPY XapaKTepu3yeTbCsl aKTUBHUM BNPOBaMAKEHHAM LUPOBUX
TEXHOMOTriN, WO OOKOPIHHO 3MiHIOKTE MiAXoAM A0 opraHidauii 36yToBOI AisnbHOCTI. Ha BigMiHy Big nonepeaHix
eTaniB poO3BUTKY, KONMW OCHOBHAa YyBara npuainanacs BOOCKOHANEHHIO OKpemMuX (YHKUIA MapKeTUHry 4m
norictukn, umdpoBa ekoHOMika 3abesnedvye iHTerpauito BCix 6i3Hec-npoueciB MigNpMEMCTBA B €4UHY
iHpopMaUiiHO-aHaniTMYHy cucTemy. 3a Taknux yMoB 30yTOBa AisNbHICTE TPAHCOPMYETHLCS i3 3aBepLUANIbHOrO
eTany BWPOOHWYOrO LMKy B CTpaTeriyHWiA LEHTP KoopAuHauii B3aemogii nignpuemcTBa i3 30BHILIHIM
cepefoBULLEM.

LindpoBa TpaHcdopMaLis OXOMme NPakTUYHO BCi CKNagosi ynpaerniHHA 30yTom. BukopnctaHHa ERP-
cuctem 3abesnevye iHTerpadito BMpoOHM4YOro, cpiHaHcoBOro Ta KoMmepuiiHoro ob6niky, CRM-cuctemm
[O03BONAIOTL YNpaBfsATU B3aeMOBIQHOCMHaMM 3i crnoxuBadamu, a nnatgopmu Business Intelligence
hopMyIOTb aHaniTU4HY OCHOBY AMsi MPOrHO3YBaHHS MOMNUTY, OLiHIOBaHHA e(PeKTUBHOCTI KaHaniB peanisadii Ta
NPUAHATTS YNpaBniHCbKMX pilleHb. BoaHovac 3acTocyBaHHSA TEXHOMOrIN BENUKUX OAHUX, LWITYYHOTO iHTENeKTY
Ta MaWWHHOrO HaBYaHHA BIiOAKPMBAE HOBI MOXIMBOCTI ANsl MPOrHO3YyBaHHS PUHKOBOI KOH'HOHKTYPW,
MoZentoBaHHSA NOBEAIHKM NOKYNLiB i onTUMi3auii 36yToBUX NpoueciB.

BaxnvmBum YMHHMKOM TpaHcdopMmaLlii 30yTOBOI AiANbHOCTI CTanu 3MiHW NOMCTUYHOT CUMCTEMU YKpaiHK
nicns noyatky noBHomacwTabHoi BiHKM [11]. BrnokyBaHHS MOPCLKMX MOPTIB, NepeopieHTaLlis eKCnopTHUX
MOTOKIB HA OYHAWCBLKUIA, 3ani3HUYHUIA Ta aBTOMOBINbHUIA HAaNpPAMK, a TakoX 36iNbLUEHHS NOMICTUYHUX BUTpaT
0o 30-40 % BapToCTi MPOAYKUIl CYTTEBO NIABULLUMNKM 3HAYEHHS ONepaTMBHOrO YMpaBniHHA KaHanamu
peanisauii. 3a TakMx ymoB came UMdpPOBI iHpopMaUinHi cnctemm 3abe3nedyloTb MOXMIMBICTb LUBUOKOMO
KOpUryBaHHSA MapLUpyTiB NOCTaYaHHs, MOHITOPUHIY BUKOHAHHS KOHTPAaKTIB, aHanidy TpaHCNOpTHUX BUTpaT Ta
NPOrHO3yBaHHS MOXINBUX PU3MKIB.

MornubneHHs eBpoiHTerpauinHMx npouecis  YKpaiHu 3ymMOBNIOE TpaHcdopmauilo nigxodie Ao
ynpaBniHHa  30yTOBOKW  AiANbHICTIO  arpapHMx  nNignpuvemcTB.  3pocTaHHA 4acTkm kpaiH €C B
arponpoAoBoibYOMY ekcrnopTi YkpaiHn o 42,9 % y 2024 p. nocuntoe HeobXigHiCTe aganTauii 30yToBMX
CMCTEM [0 €BPONEWNCHKMX BUMOr LWOAO UMGPPOBOI MNPOCTEXYBAHOCTI MPOAYKLUii, MPO30pOCTi NaHLHoriB
nocTavYaHHs, eKororiyHoi BiANOBiganbHOCTI BUPOOHUKIB Ta AOTPMMAaHHA cTaHAaapTiB 6e3neyHocTi xap4yoBumx
npoaykTie. Lle obymoBnioe HeobXxigHiCTb iHTerpauii y 36ytoBy gisnbHicTb cuctem ePhyto, TRACES NT,
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eneKkTpoHHOi cepTudikauii, QR-kogyBaHHs Ta iHWWX UUPOBMX IHCTPYMEHTIB, SKi 3abe3neuyloTb
Be3nepepBHUN KOHTPOIb PyXY NPOAYKLIT Big BUPOOBHUKA A0 KiHLIEBOro CroXxusava.

3MiHM TOpKHYNMCA W opraHisauii B3aemogii 3 nokynuaMu. FAKWO paHille OCHOBHMMU KaHanamu
KOMYHikauii 6ynM ocobucTi neperoBopu Ta TpaauuinHi opmum TopriBni, TO CbOroAHI NianpvemcTsa geaani
aKTUBHiLLE BUKOPUCTOBYIOTb LMPOBI nnatopmMu, cnewianisoBaHi arpapHi MapkeTnnencu, enekTpoHHi Gipxi
Ta IHCTPYMEHTU eNEKTPOHHOT koMepLil. Lie cnpusie po3LumpeHHto reorpaddii peanisauii npoaykuii, CKOpOYEHHHo
KiNbKOCTI NOCepeaHVKiB, NiABULLEHHIO NPO30POCTi LiHOYTBOPEHHS Ta 3HWXKEHHIO TPaHCaKUiiHMX BUTpaT.

Lindpoeisauiss 30yToBOI AiSiNbHOCTI CYNPOBOMKYETLCA TpaHcdopMauieto nigxodiB OO MPUIAHATTS
yrpaBniHCbKUX pilleHb, SKi ageaani OinbLue rpyHTYIOTbCS Ha BUKOPUCTAHHI akTyarlbHUX AaHuX Ta pesynbraTtax
iX aHanitTu4yHoi 06pobku. IHTerpoBaHi iHopMaUiiHi cnuctemmn 3abesnedyloTb OnepaTMBHE BiOCTEXEHHS
PUHKOBOI KOH’OHKTYPW, MPOrHO3yBaHHA MOMNUTY, OUIHIOBaAHHA pe3ynbTaTUBHOCTI KaHaniB peanisauii Ta
NOriCTUYHMX BUTpaT, CTBOPHKYM iHOPMAaUiHY OCHOBY ANSA CBOEYACHOrO KOPUryBaHHS MapKEeTUHIOBMX
piLleHb BiANOBIAHO 40 3MiH 30BHILLHBLOrO CepeaoBMLLaA.

PosLwmpeHHs iHhbopMaLinHO-aHaniTUMHUX MOXITMBOCTEN NiANPUEMCTBA A€ 3MOry He nuLle NigBULLMTY
OBrpyHTOBaAHICTb YNpaBniHCbKUX pilleHb, a 1 rnublle BpaxoByBaTu NoTpedbu Ta NOBEAiHKY CNoXuBadiB y
npoueci opraHisauii 30yTy. Lle cTBoptoe nepeaymoBu Ans nepexoay A0 KrieHTOOpIiEHTOBAHOI MoAeni, y Akin
KMOYOBOro 3Ha4YeHHsA HabyBae hopMyBaHHS JOBrOCTPOKOBUX BiAHOCUH 3i cnoxusadamu. Cy4acHuin arpapHun
MapkeTuHr gepani Ginblle OpieHTYeTbCsA Ha iHAMBIQyani3auilo KOMepUiHMX MpOMno3uLin, PO3LUMPEHHS
nicnsiNPoOaXHOro CepBiCy Ta BMKOPUCTAHHS LMAPOBUX KaHaniB KoMyHikauii. 3actocyBaHHs CRM-cuctem,
nnaTgopM eNeKTPOHHOT KoMepLii, LMdpoBMX CEPBICIB NIATPUMKM KITIEHTIB | aHaNITUKN NOBEAIHKN CNOXMBaYiB
crnpusie NiABULLEHHIO PIBHSA X 3a40BONEHOCTI, 3MiLIHEHHIO NTOATNBLHOCTI Ta CTabiNbHOCTI 30YTOBUX KaHaniB.

EdektnBHa B3aemogis 3i cnoXxuBadyamy 3HAYHOK MIpOK 3anexuTb Bif HaAiMHOCTI NOrCTUYHOrO
3abe3neveHHs, Wo o0ymMoBNOE HEOOXiOHICTb TiCHOI iHTerpauii MapKeTMHIoBOI Ta JIOMCTUYHOI AiSNbHOCTI.
MpakTuka YHKUIOHYBaAHHA arpapHOro CeKTopy B YMOBax BOEHHWX BWKMMKIB 3acsigyuna, Lo
pe3ynbTaTMBHICTbL peanisadii npoaykuii aegani Ginblle BM3Ha4YaeTbCA LUBMAKICTIO aganTauii NOriCTUYHUX
npoueciB A0 3MiH TPaAHCMOPTHOI IHPPACTPYKTYpKU, BapTOCTi NepeBeseHb i BUMOr MikHapogHoi Toprieni. Lie
notpebye CUHXPOHI3aLii MapKeTUHrOBOro MMaHyBaHHA 3 JOMCTUYHUMM MOXIMBOCTAMU NigNPUEMCTBA,
BMKOPUCTaHHS LIMPPOBUX CUCTEM YNpPaBMiHHA NEPEBE3EHHSAMMN Ta iIHCTPYMEHTIB NPOrHO3yBaHHS NOTiCTUYHMX
pU3KKIB.

IHTerpauis MapKeTUHroBMX | JOFICTUYHUX MpPOLECIB CYTTEBO NiABULLYE LiHHICTb iHOpMaLinHO-
aHaniTMYHOI NiATPUMKW YNpPaBIiHHS, WO akTyarnidye BUKOPUCTaHHS Bi3Hec-aHaniTMKM K OCHOBM CTpaTeriyHoro
ynpasniHHA 30yTOBOI AianbHicTio. 3actocyBaHHA nnaTdopm Business Intelligence, TexHonorin Benukmnx
OaHuX, MPOrHO3HOI aHaniTUKM Ta anropuMTMIB MalUMHHOTO HaBYaHHA 3abe3nevye OLHIOBaHHS PUHKOBOI
KOH'IOHKTYpUW, MNPOrHO3yBaHHA MONUTY, aHania edeKTUBHOCTI KaHaniB peanisauii Ta MoOAentoBaHHS
anbTepHaTUBHUX CUeHapiiB pO3BUTKY NiAnpueMcTBa. YNpasmiHHA Ha OCHOBI JaHUX NigBULLYE TOYHICTb
MPOrHO3iB, 3HWKYE PiBEHb PU3MKY Ta cnpuse opmyBaHHIO GinbLl edeKkTMBHOT 36y TOBOI MNONITUKK.

Pe3ynbTaTMBHICTb BUKOPUCTAHHA 3a3Ha4YeHMX LMAPPOBMX Ta aHaNITUYHUX iIHCTPYMEHTIB 3HA4YHOK Mipoto
BM3HAYa€eTbCA CMPOMOXHICTIO NepcoHany nignpnemctea e@eKTMBHO 3aCTOCOBYBaTH X Yy MPOLEC MPUNRHATTS
ynpaBniHCbKMX piweHb. BignosigHo, umdpoBa TpaHcdopmauis ynpasniHHA 30yTOBOI AisNbHICTIO NoTpebye
pO3BUTKY NtoAcbKoro kanitany. MNiasuweHHst piBHS LMAPOBUX KOMMETEHTHOCTEN YNPaBiHCLKOro nepcoHarny,
YAOCKOHaNeHHs npodeciiHol NigroToBkM haxiBLiB i3 MapKeTUHry, foricTukn Ta 6isHec-aHaniTMk1, po3BUTOK
KopnopaTMBHUX CUCTEM HaBYaHHA Ta (OPMYBaHHS LU@PPOBOI KyNbTypu CTalTb BaXnNMBMMKU YMOBaMu
€(PEeKTVBHOIrO BUKOPUCTAHHS Cy4acHWX iHdbopMaLiiHUX TexHonorin. bes HanexHoro kagpoBoro 3abe3neyeHHs
HaBiTb HaMCy4acHiLWi LMpPOBI pilleHHs1 He 3abe3nevaTb O4iKyBaHOrO EKOHOMIYHOTO edoeKTy.

[MepcnekTMBHMM HanNpPsMOM PO3BUTKY € TakKOoX MOLUMPEHHS MNaTtdOpMHOI €KOHOMIKM B arpapHomy
cekTopi. P03BUTOK €neKTPOHHMX arpapHux MapkeTtnnencie, umdpoBux 6GipxkoBux nnatdopm, CcepsiciB
yrpaBniHHA KOHTpakTamu, diHaHCOBMX TEXHOMOrIN Ta iHTerpoBaHux iHpopmMaLinHux nnathopm cnpuaTume
CKOPOYEHHIO TpaHCaKUinHUX BUTPAT, MiABULLEHHIO NPO30POCTi PUHKOBUX onepaLin, pOo3LUUPEHHIO OOCTyny
BMPOOHMKIB 4O HOBMX KaHaniB peanisauii Ta 3MiLHEHHHO iX PUHKOBUX MO3ULLIN.

Moganbwnii po3BUTOK YynpasriHHA 30YyTOBOK AiAMbLHICTIO arpapHyx MigNpUEMCTB MOB’A3aHUA i3
nepexoaom A0 iHTerpoBaHUX LMPOBUX CUCTEM, OPIEHTOBAHUX HA B3aEMOAIK MapKETUHIOBUX, STIOMICTUYHMKX,
(iHAHCOBMX Ta iH(OPMALIHO-aHamMITUYHUX MPOLECIB Y €OMHOMY iH(opMaLiiHOMy cepeaoBuli. Ix
BMKOPUCTAHHA CTBOPKE NepeaymMoBM Ans NiABULLEHHSI THYYKOCTI 30YTOBMX CUCTEM, OMNEpaTUBHOMO
pearyBaHHs Ha 3MiHM PUHKOBOrO cepefoBuLLia Ta NOCUMEHHS KOHKYPEHTHUX NO3WULIN arpapHUX NignpuemMcTs
Ha BHYTPILLHBLOMY i 30BHILLHIX PUHKaX.

BucHogku 3 npogedeHo20 docnidxeHHs1. EBontoLia KoHUENUin ynpasniHHA 30YTOBOK AisiNbHICTIO
arpapHux nignpuemMcTB BigoOpaxkae TpaHchOopMaLilo EKOHOMIYHUX BiZHOCWMH, 3MiHY YnpaBniHCbKUX
npiopuTETIB i 3pOCTaHHs pori LMdPOBUX TEXHONMOri Y 3abe3neyveHHi KOHKypeHTOCNPOMOXHOCTI. Mepexia Bia
BMPOBHMYOI Ta 30yTOBOI 4O MApKETUHIOBOI, NTOMCTUYHOT, iIHTErPOBaHOI 1 LM POBOI KOHLLENLi 3acBigqye 3MiHy
nigxodie 40 ynpasniHHA — Bid BMKOHAHHS OKpeMux OyHKLIN 0O KOMMIEKCHOI KoopAauHalii 6isHec-npouecis,
OPIEHTOBaHOI Ha CTBOPEHHS CMOXMBYOI LHHOCTI Ta e(peKTMBHY B3aEMOZIH0 YYaCHMKIB NaHLUtora noctavyaHHs.
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Cy4dacHa mogenb ynpasriHHs 30yTOBOIO AisnbHICTIO 6a3yeTbCa Ha iHTerpauii MapKe TUHrOBOT aHaniTUKu,
noricTUYHMX NpoLecis, LMGPOBUX TEXHOMNOri Ta ynpasniHHa gaHumu. BukopuctanHHa ERP-, CRM-, WMS-,
TMS-cuctem, nnatcpopm Business Intelligence, TexHONOri BENUKNX JaHUX, LUTYYHOrO iHTENEKTY 1 LncpoBoi
NPOCTEXYBaHOCTI NpoayKLuii 3abesnevye niaBuLLEHHSA 0BrPYHTOBAHOCTI YNPaBmiHCbKMX pilleHb, ONTUMI3aLito
KaHanis peanisauii, CKOPOYEHHS TpaHCaKLUiNHUX i NOTMCTUYHMX BUTPAT Ta 3MILHEHHS KOHKYPEeHTHUX nepesar
NiAnpueMCTB.

MoganblWwnin po3BUTOK CUCTEMW YMNpaBfiHHA 30yTOBOK AiSINbHICTIO NOB’A3aHMIA i3 DOpPMYBaHHAM
€OVHOro UMdpoBOro cepefoBuLla, WO iHTErPYE MapKETUHroBi, FOFMCTWMYHI, biHaHCOBI Ta iHopMaLinHO-
aHaniTudHi  npouecun. Peanisaudia Takoro nigxogy cnpuatume undpoBin TpaHcopmauii  arpapHuMx
nignpueMcTB, NiABULLEHHIO edEeKTMBHOCTI 30yTOBOI AiANbHOCTI Ta aganTauii 4O BMMOr €BPOMENCHKOro
arponpoAoBOSIbYOro PUHKY.
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Hexan B.B., Pagbko B.l., ®egopyk H.M., Hanbko J1.10.

EBONIOUIA KOHLUENUIXA YNPABMIHHA 36YTOBOIO AIANBHICTIO ATPAPHUX NIAMNPUEMCTB:
BIA TPAOULIAHUX OO0 LM®POBUX MOOENEN

Merta. [JocnigpkeHHs eBOMtoLii KOHLENUi ynpaBriHHs 30yTOBOK AiSINIbHICTIO arpapHUX NignpuemMcTB Ta
0BI'pyHTYBaHHA cydacHOI LmMdpoBol moAeni ynpasniHHA 36yToMm, Wo 3abesneyye NiaBULLEHHS eDEeKTMBHOCTI
peanisauii npoaykuii, aganTUBHOCTI NIANPUEMCTB i iX KOHKYPEHTOCMNPOMOXHOCTI.

MeToauka pocnigxeHHsi. MeToOosoriYyHOK OCHOBOK [JOCHIIKEHHA € CUCTEMHWIA, €BONOLINHUNA,
NPOLECHN Ta iHTerpauiiHMiA nigxoan OO aHanidy po3BUTKY KOHUENLin ynpasniHHS 30YyTOBOK OisiNbHICTIO
arpapHux nignpnemcTs. Y npoueci OOChigKeHHS BUKOPUCTaHO METOAM TeOPEeTUYHOro y3aranbHeHHs,
iCTOPMKO-MOrYHOro, NOPIBHAMBHOIO, CTPYKTYPHO-(YHKLIOHANBHOro Ta CUCTEMHOro aHanisy, Wwo ano 3Mory
OOCnianTN eBONIOLI0 KOHLEMNUIN ynpaBniHHA 30yToM, 0BrpyHTYyBaTh cydacHy LudpoBYy MoAeNb yrnpaBniHHSA
Ta BM3HAYUTU Hanpamu 1l aganTtauii 4O YMOB BOEHHUX BUKIMKIB, LMdpPOBOI TpaHchopmaLil 1 eBpOnencbKol
iHTerpauii.

Pe3synbtatn pgocnigKeHHA. Y3aranbHeHO €BOJIOLi0 KOHLUENUi ynpaBmniHHS 30yTOBOK AisNbHICTIO
arpapHux nignpuemcTs Big BUPOBHNYOT Ta 36yTOBOI A0 MAPKETUHIOBOI, OMCTUYHOT, iIHTErpOBaHOI 1 LMGPOBOI
Mogenew, WO gano 3Mory BU3HauYuMTK 3aKOHOMIPHOCTI TpaHcdopMauii ynpaBniHCbKUX Migxo4is nig BNivBOM
uncpposisaLii, BOEHHUX BUKMWKIB Ta €Bponencbkoi iHTerpauii. O6rpyHTOBaHO cyvacHy uudpoBy Mogernb
ynpasniHHA 36yTOBOI AIAMBLHICTIO, sika I'PYHTYETLCH Ha iHTerpauii MapKeTUHrOBOI aHaniTUKK, NOriCTUYHOrO
meHepkmeHTy, ERP-, CRM-, Business Intelligence-cuctem, TexXHOMOrin BenMKMX daHux i undposol
NpPOCTEXyBaHOCTI NPOAYKLUii, 3abe3neuyroun NiaBuLLeHHs edbekTUBHOCTI 30yTOBMX MpoueciB, aganTUBHOCTI Ta
KOHKYPEHTOCNPOMOXHOCTI arpapHux nignpuemMcTs.

HaykoBa HoOBM3Ha pe3ynbTaTiB AocnimkeHHA. Habyno noganblioro po3BUTKY TeopeTudHe
OBr'pyHTYBaHHA €BOJIOLIT KOHUENUin ynpaBniHHS 30yTOBOK AiAMbHICTIO arpapHuUX MigMNPUEMCTB LUMSAXOM
BMAMBOM LUMppOBI3aLii, BOEHHNX BUKINUKIB Ta €BPOMNEWNCHKOI iHTerpauii. Ha BigMiHy Big icHyrounx nigxogis,
3anponoHoBaHe 6ayeHHs nepepbavae iHTerpauito MapKeTMHrOBMX, TOFCTUYHWX Ta iHdopMaLiiHO-
aHaniTU4HUX Npouecis y EANHOMY LIMPpOBOMY CepefioBULL, LLIO CNPUSE MiIABULLEHHIO adanTUBHOCTI arpapHuX
nignpUeMCTB A0 3MiH PUHKOBOrO cepeaoBuLLa.

MpakTnyHa 3HauvylicTb pe3ynbTaTiB gocnimkeHHA. OTpumaHi pesynbTat JOCHIIKEHHS MOXYTb
OyTU BUKOPUCTaHI CiNbCbLKOroCNOA4apCbKUMU NiANPUEMCTBAMM ANA PO3BUTKY CUCTEMW YNpaBriHHA 36yTOBOIO
JISANBHICTIO LWMAAXOM iHTerpauii MapKeTUHroBUX, MOrMCTUYHUX Ta LMAPOBUX IHCTPYMEHTIB, WO cnpusTume
NigBWLLEHHIO pe3ynbTaTMBHOCTI 30yTOBMX NpOLECiB, ONTUMI3aLii KaHaniB peanisaii npogyKuii, NOCUNEHHIO
afanTMBHOCTI NINPUEMCTB 40 BOEHHUX BUKIUKIB i LMAPOBOI TpaHCcdopMaLii Ta 3MiLHEHHIO TX KOHKYPEHTHUX
no3uuin B ymoBax €Bponemncbkol iHTerpauil.

KnioyoBi cnoBa: 36ytoBa [idnbHIiCTb, arpapHi  nignpvemcrsa, uudpoBa TpaHcdopmalis,
MapKeTUHIoBa OpieHTaLis, NMOMCTUYHUI MEHEXXMEHT, LIMPOBi TEXHONOTIi, KOHKYPEHTOCMPOMOXHICTb, Gi3Hec-
aHanitvka.
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EVOLUTION OF CONCEPTS FOR MANAGING SALES ACTIVITIES OF AGRARIAN ENTERPRISES:
FROM TRADITIONAL TO DIGITAL MODELS

Purpose. The aim of the article is to study the evolution of concepts for managing the sales activities of
agrarian enterprises and to substantiate a modern digital model of sales management, which ensures
increased efficiency of product sales, adaptability of enterprises, and their competitiveness.

Methodology of research. The methodological basis of the study is the systemic, evolutionary, process
and integration approaches to the analysis of the development of concepts for managing the sales activities
of agricultural enterprises. The research used methods of theoretical generalization, historical and logical,
comparative, structural-functional, and systems analysis, which made it possible to investigate the evolution
of sales management concepts, substantiate the modern digital management model, and determine the
directions of its adaptation to the conditions of military challenges, digital transformation, and European
integration.
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Findings. The evolution of concepts for managing the sales activities of agricultural enterprises from
production and sales to marketing, logistics, integrated and digital models is summarized, which made it
possible to determine the patterns of transformation of management approaches under the influence of
digitalization, military challenges and European integration. The modern digital model of sales activity
management, which is based on the integration of marketing analytics, logistics management, ERP, CRM,
Business Intelligence systems, big data technologies and digital traceability of products, ensuring the
improvement of the efficiency of sales processes, adaptability and competitiveness of agrarian enterprises, is
substantiated.

Originality. The theoretical substantiation of the evolution of concepts for managing the sales activities
of agricultural enterprises has been further developed by systematising their transformation from production-
and sales-oriented models to an integrated digital model, under the influence of digitalisation, military
challenges and European integration. Unlike existing approaches, the proposed vision envisages the
integration of marketing, logistics, information and analytical processes within a single digital environment,
which helps to enhance the adaptability of agricultural enterprises to changes in the market environment.

Practical value. The obtained research results can be used by agricultural enterprises to develop a
sales management system by integrating marketing, logistics and digital tools, which will help to improve the
effectiveness of sales processes, optimizing product distribution channels, enhancing enterprises’ adaptability
to military challenges and digital transformation, and strengthening their competitive positions in the context of
European integration.

Key words: sales activities, agrarian enterprises, digital transformation, marketing orientation, logistics
management, digital technologies, competitiveness, business analytics.
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