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lTocmaHogka npobnemu. CyyacHe Gi3Hec-cepefoBULLE XapaKTepU3YETbCH HaA3BMYAMHO BUCOKOID
AVHaMIiYHICTIO Ta MiHNmBICTIO0. MNpouecn rnobanisadii, undposa TpaHcdhopMaLis, MOCUITEHHS KOHKYPEHLi Ta
nepioanYHi eKOHOMIYHI KpM3M KapAMHanbHO 3MiHIOTb Nigxoau A0 BeAeHHs BidHecy Ta B3aemogii 3 pUHKOM.
KomnaHii GoptoTbCsi 3a MigTPUMKY CTabinbHOCTI, afanTMBHOCTI Ta KOHKYPEHTOCMPOMOXHOCTI B yMOBax
PWHKOBO| HecTabinbHOCTI Ta TexHomnoriYHoi TpaHcdopmauii [1]. Heponikom TpaH3akuiiHoOro nigxogy €
obMexeHHs, ke nonsrae B TOMy, LLO BiH NuLe CTOCYeTbCst 0OMiHY Ha iHOMBIAyanbHOMY PiBHi, Ha BigMiHY Big
HaJaHHS peanbHOI LiIHHOCTI ANg cnoxusadis 3 Yacom. Lle Bumarae nepexogy A0 MapKeTUHTY BiAHOCWH, SIKUI
no cyTi € npouecom POpMyBaHHA Ta NIATPUMKU AOBroCTPOKOBMX, B3AEMOBUIAHUX BiAHOCUH 3 KNHOYOBUMMU
3auikaBneHnMn ctopoHamu B BisHeci — cnoxuBadamu, napTHepaMu, noctadanbHUKamu Ta npawiBHUKamMm.

AHani3 ocmaHrHix docnidxeHb i nybnikayil. Bin MikHapoaHOI A0 BiTYM3HAHOT HAYKOBOI NniTepaTtypu
3 MUTaHb MapKETUHTY BiAHOCWH iCHye Bernv4ye3Ha i pisHOMaHiTHa KinbkicTb maTtepianis. PoboTtn JleoHapaa
Beppi Ta KpictiaHa 'pboHpoOCa 3aknanu TeopeTudHi OCHOBU Niaxoay, AKUM po3rnsgfac yTpUMaHHS KIieHTiB,
a TakoX AOBroCTPOKOBI BiJHOCWHM SK OCHOBY KOHKYPEHTHOI nepesaru.

Po3pobka 6inbll NpakTUYHUX IHCTPYMEHTIB, NMOB’A3aHMX 3 Uieto cdepoto, 3aiicHIOBanacs y npausix
Oona [ennepca ta Maptn Pogxepc, ge nigxogn CRM (Customer Relationship Management) 6ynu
cMCTeMaTM30BaHi K cTpaTeriyHa nnaTdopma And nepcoHanizoBaHoi B3aEMOAIT 3 knieHTamu [2].

CyuyacHi MikHapoAHi AoCnigKeHHS 30CepedXyloTbCad Ha KOHKpeTHuX BekTopax: CRM Ta aHanituka
JaHnx € HamnBaxnueilwmmmn daktopamu y cdopmyBaHHi CLV (Customer Lifetime Value); napTHepcTBO
CrpUsANO 9K CTBOPEHHIO, TaK i ONTUMI3aLii iIHHOBaLiIMHOro PO3BMTKY Ta NaHutora nocTtayaHHs; eKOHOMIYHa
€(EeKTUBHICTb CXeM FOSANbHOCTI TakoX 3pocTae. 3okpema, AOCHIMKEHHs, WO BMBYaOTb Ui LMGPOBI
MapKeTUHIoBi IHCTPYMEHTU, MNIAKPECMoTb, WO BOHW 3HWXKYIOTb TpaH3aKuiiHi BUTpaTU Ta MOKpaLLylTb
TOYHICTb CerMeHTaLlil, a TakoX iX 34aTHICTb LWBKALLE afanTyBaTUCS A0 PUHKOBUX TEHAEHLIN.

BiTuM3HsiHa HaykoBa LWkona rnnboKo [OCHiAKye NUTAaHHA MAapKETUHTy BiOHOCWMH, BOAHO4Yac, K
C. C. lapkaBeHko, JI. A. Mopo3 Ta 0. M. KHs3uk [2; 3] nigkpecniolTb YTOYHEHHA Ta PO3MEXyBaHHSA 3a
Ha3BOK TEPMIHOMONIT «MaPKETUHT BiAHOCWHY», «MapTHEPCbKUMN MapKETUHr» Ta «MapKEeTUHr JOSANbHOCTI»
BignosigHo. O. K. lWadantok nponoHye KOHKPETHi MEeTOAONOriYHI Nigxoan OO0 MOAENtOBaHHSA MapTHEPCTB,
Togi gk J1. O. CTpin Hagae ornsig CMCTEMATWYHOrO YMNPaBfiHHA MapKETUHIOM, WO € akTyanbHWM Ans
BnpoBagkeHHs iHCTpymeHTiB CRM y nnaH nignpuemctea [4; 5]. PoboTtn 0. O. lNonosuyyk Ta J1. B. Aub4yk
NigKPECoTb BaXIUBICTb BIAHOCKMH 3 MPOMUCIIOBUMW MOKYMUAMW Ta BM3HAYalOTb BMMB Ha NpuUOYTKOBICTb
Ta CTilKicTb Bi3Hecy [6].

* Haykosul kepieHuk: Koromuuesa O.B. — 8-p eKoH. Hayk, rpoghecop.
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HocnigpxkeHHss meToay KOMyHikauii B umdpoBoMy CBITi 3ainicHioeTbea Konomuuesoto O. B. Ta i
Korneramn, i CTBEPAXYETbCS, WO B Oi3HEC-CeKTopi couianbHi Ta ABOCTOPOHHI KOMYHIiKauiiHi Mepexi €
KntovyoBuMU ans 36epexeHHs nosnbHOCTI [7]. Xoya Tema LWMPOKO MpeAcTaBrieHa B TEOPEeTUYHMX i
npuKnagHux poboTax, y HasBHIM NiTepaTypi 30epiraeTbCa HN3Ka BaXXNTMBUX HEBUPiLLEHNX NuTaHb. [o-nepuie,
Opakye KOMMIIEKCHOI CYKYMHOCTi eMMipU4HUX AOChigXeHb, WO Ao03Bonsanum 6 ouiHoBaTU edekTUBHICTb
undppoBux CRM-iHCTPYMEHTIB Yy pPi3HNX EKOHOMIYHUX CEeKTopax, 30KpeMa cepep perioHanlbHUX mManux Ta
cepegHix nignpuemcts. lMo-gpyre, mano poliT iHTerpyloTb NapTHEPCbKUN MapKeTuHr, koHuenuito CLV Ta
UMpOoBY aHaniTUKy B EAMHY KOHUENTyanbHy MoAenb ynpaBniHCbKUX pilleHb, 30aTHY NOACHUTU MeXaHi3mMu
NMOCUNEHHS KOHKYpPEeHTHUX nepesar. [Mo-TpeTe, BiACYTHI KinbKiCHI JocnimpKeHHA, siki © BMMiptoBanu BNnNus
nporpamM nosiNnbHOCTiI Ta NApPTHEPCBbKNX arbaHCIB Ha AOBrOCTPOKOBY KOHKYPEHTOCMPOMOXHICTb MigNpUEMCTB
B YMOBaxX KPU30BMX Ta BOEHHWX BUKNUKIB. KpiM TOro, HeQoCTaTHbLO aHamni3oBaHO MUTaHHSA BapiaTUBHOCTI
edekTiB UUX IHCTPYMEHTIB 3anexHo Big po3Mipy nignpuemMcTBa, rany3eBoi cneumdiku Ta piBHA LMAPOBOI
3pinocTi, Wo obmexye NpUKagHy LiHHICTb iCHYHOUMX BUCHOBKIB ANsl NPAKTUKIB | NOMITHKIB.

BianoBigHO, MM 3HAaXOAMMO aKTyanbHICTb Y HEOOXiOHOCTI cucTemMaTn3yBaTh AOCNIAXKEHHS 3 iICHYHOYMMU
niaxogamu Ta 3anoBHUTU eMMipUYHi NporanuHK B LiNICHIM Mogeni ynpaBmniHHA MapKeTUHIroM, BKIIOYakouu
cuctemm y cniempaui 3 uudgpoBuMM  iHCTpymeHTamu, CRM, napTHepcTBamMM TOWO, WO MigBULLYE
KOHKYPEHTOCMNPOMOXHICTb NiANPUEMCTB.

locmaHogka 3agdaHHsi. MeTa [OCnimKeHH nonsrae B aHanisi eBoniouii MOHSTTA MapKeTUHry
B3aEMOBIOHOCWH, BWM3HAYEHHSI MOrO KMHOYOBMX XapaKTepPUCTMK, MPUHUMMIB Ta 3HAYEHHA AN CyyYacHUX
NigNPMEMCTB, a TakoX OBI'pyHTYBaHHS poni ynpasrniHHA BigHOcuHamu 3 knieHTamy (CRM) sk cTparteriyHoro
IHCTPYMEHTY MiABULLEHHS KOHKYPEHTOCMPOMOXHOCTI nignpuemcTts. 3aBAaHHA AOCAIOXKEHHA nondrae B
aHanisi CTaHOBMEHHS nonepegHix KOHUenuin MapkeTWHry B3aeMOBIOHOCMH Ta 3MiH Yy iX TpakTyBaHHI,
PO3MEXYBaHHI MOB’A3aHMX TEPMIHIB i YTOYHEHHI iXHbOrO 3Ha4yeHHs, BMBYEHHI MPUHUMNIB Ta OCHOBHUWX
XapaKTePUCTUK MapKETUHIY B3aEMOBIOHOCKH Yy Cy4acHMX yMoBax Gi3Hecy, po3rnagi KIo4oBUX iIHCTPYMEHTIB
noro 3actocyBaHHsl, Bkntovatoum CRM, nepcoHanisauito nponosuuin Ta nporpamu JNOsSINIbHOCTI, a TakoX
OLiHUi BNAMBY L€l KOHLUENLIT Ha edeKTUBHICTb NiANPUEMCTB | POPMYBaHHSA CTIMKMX KOHKYPEHTHUX NepeBar.

Buknad ocHogHo20 Mamepiany 0ocidXeHHs. BUHNKHEHHA MapKeTUHry BiQHOCUH € HEMWUHYYUM
HaCTYMHUM KPOKOM Y PO3BUTKY MAapPKETUHIoBOI AYMKW, LLO 3MIHIOETBCA Y BiONOBiAb Ha E€KOHOMIYHI Ta
couianbHi peanii. TpaguuiiHWiA TpaH3aKLUiIMHUI MapKeTUHr 6yB nowmnpeHumM y 20 cTORiTTi, 30Ccepeaxyounch
Ha TpaH3aKuiMHUX BiQHOCUHAX, A€ OCHOBHOK METO NoAden, ski 3anmatoTbcs GisHecom, Byno 34iINCHEHHS
OAHOpa3oBuX yroa. Ak pesynbTaT, Ue 6yno ocobnmBo e(eKkTMBHMM Ha PUHKax 3 BMCOKUM MOMWTOM Ta
0BOMEXEHO KOHKYPEHLIE, a TakoxX y cdepax, 30CepemiKeHnx Ha BUpoOHMUTBI Ta posnogini. [Npote
HaCMYEeHHS1 PUHKY, 3POCTaHHA KOHKYpeHUii Ta 3poCTalouuii NomuMT CroXMBayiB Ha HAKiCTb, CepBic Ta
nepcoHanisoBaHe 0BCMYroByBaHHSA BUSIBUNN OOMEXEHHS TpaH3akuinHOro mapkeTuHry. OAHieto 3 KIo4oBumX
nepegyMoB CTano 3MmilleHHs napagurMu Big opieHTauii Ha NPOAYKT A0 OpieHTauji Ha KrieHTa.

Ho pgpyroi nonoBvHn 20 cToniTTa 6arato XTO BBaXaB, WO YCMIWHICTb Gi3HECy He 3anexuTb Bia
KINbKOCTI NpofaHUX OOWHWULbL; BOHa 3aneXuTb Bif 3aJ0BOMEHHSA (AKWO He YTpUMaHHs) KrieHTiB. loes
opieHTaUil Ha cnoxuBaya Ta [JOBrOCTPOKOBUX, KOHCTPYKTMBHUX, MpUBINEeNoBaHNX BiAHOCMH cTana
LeHTpanbHOK Te30l Yy npausax ykpaiHcbkoi BYeHoi C. C. [apkaBeHko [3], sika po3BMBaE KOHLENUio
MapKeTUHIy B3aEMOBIOHOCKH Y CBOIX KIMHOYOBUX OOCHIMKEHHAX. [HdopmauiiHi TexHonoril Ta undposisauis
TakoX Bidirpanu BaXIMBY poOfb Y CTaAHOBMEHHI MapkeTwHry BigHocuH. Bbasn gaHux, CRM-cuctemn Ta
3paTHICTb 30upaTty Ta aHanidyBaTu Benu4yesHi 06carn gaHux npo KNieHTiB Haganu Bi3Hecy 3Ha4yHO Ginblue
YSIBMIEHHSA NPO T€, YOro BOHU XO4yTh, NOTPEOYIOTh i Ik BOHM cebe NoBoasiTh.

Hannepwi 3ragkm npo 6i3Hec, OpieHTOBaHWW Ha BiAHOCWMHKM, 3'sBunucsa y 1980-x pokax, Komu
AOCNIOHUKM NOYanu HarofnowyBaTn Ha BaXNMBOCTI YTPUMAaHHS KIiEHTIB, @ He NOCTINHOrO X NowyKy. 1o KiHUs
1980-x Ta noyaTky 1990-x pokiB, 3aBaAsKkM poboTam Takunx ekcnepTis, Ak JleoHapg beppi, KpictiaH pboHpooC
TOLO, KOHLEeNUis MapkeTUHry BiOHOCUH Moyana KpuctanisyBaTUca HaBKOMo igel, Wo AOBrOCTPOKOBI 3B’A3KM
MatoTb 3HAYEHHS Y Bi3HeCi, i B LIbOMY BOHa NMpPUHECHa CUCTEMW Y MapKeTUHI Ta igeto BiLHOCUH, a He mnuwie
Gi3Hec-BigHOCKH [8].

MOHATTA «MapKETUHr B3AEMOBILHOCUH» OXOMSIOE LUMPOKUA CMNEKTP B3aEMOZiN, CMpPSAMOBAHWX Ha
CTBOPEHHS Ta NiATPUMKY OOBroCTPOKOBUX, B3AEMOBUIAHUX CTOCYHKIB 3 Pi3HUMUK rpynamu ctemnkxongepis. Y
HayKOBIi NiTepaTypi cnocTepirarnTbCA Pi3Hi NiAX0AM A0 TPaKTyBaHHS NMOHATTA «MapPKeTUHI B3aEMOBILHOCUH».
BaxnneBo po3mexoByBaTU CXOXi, ane He TOTOXHi TepmiHu. J1. A. Mopos Ta KO. M. KHA3mk y cBoin npadi
«MapKeTuHr BiZHOCWH: NpobnemMu MOHSATIMHOrO anapaTty» AeTanbHO aHamni3yloTb TEePMIHOMOriYHI acnekTw,
NPOMOHYIYN YiTKE PO3MEXYBAHHA MK «MAPKETUHIOM BifJHOCUH», «MApKETUHIOM NMapTHEPCBbKUX BiAHOCWUH»
Ta «MapKeTUHroM nosinbHocCTI» [3].

Cnmpatounch Ha aHani3 eBontouii Liel KoHUenuii Ta BpaxoByun HeobxigHicTb aganTtadii 6isHecy Ao
CydacHUX gMHaMIYHUX peanii, M1 BBaXXaeMo 3a foUifibHe chopmynioBaT BriacHE KOMMIIEKCHE BU3HAYEHHS,
sIKe Bifobpaxae ii CyTHICTb Ta cTpaTeriyHy porb:

MapkeTuHr B3aemoBigHocuH (Relationship Marketing) — ue, no cyti, cTpaTteriyHa dinocogis
ynpaBerniHHA, sKa 30IMCHI0E paauKanbHUA 3cyB Yy (OOKYCi: Bif KOPOTKOCTPOKOBOI Makcumidauii npubyTky Ha
O[HiM TpaH3akuii 4o NoOyaoBKM Ta NMnekaHHA LOBrOCTPOKOBMX, B3AEMOBUIOHMX Ta AOBIpPYMX 3B’'AI3KIB 3 ycima
KMIOYOBMMI yYacHUKaMu pUHKy. Moro kiHueBa meTa nonsrae y cninbHOMy opMyBaHHi LiiHHOCTI (co-creation
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of value), wWo He nuwe 3abesnedye CTiINKY NOSMbHICTE KITIEHTIB (Ta MaKCUMI3ye iXHIO LIiHHICTb NPOTAroM
xuttesoro uyukny — CLV), ane 1 rapaHTye nignpueMcTBY CTany KOHKYPEHTHY mepeBary y AOBroCTPOKOBIM
nepcnekTtusi [9].

MapKkeTuHr BiQHOCVMH € LUMPOKUM MOHATTSIM, ane KOro Kr4yoBUWA eneMeHT, Lo CborogHi Habysae
0CcobnNMBOI rOCTPOTH, — Lie NAaPTHEPCHKUN MapKETUHT.

MapTHepcbknn mapkeTuHr (Partnership Marketing), ocobnvneo B ymoBax €KOHOMIYHOI TypOyneHTHOCTI
Ta BIMCbKOBUX BWKMNUKIB, € CTpaTeriyHMM iMnepaTMBOM, a He NpocTo onuieto. Lle ceigoma AisnbHICTb,
CrpsiMOBaHa Ha iHilitoBaHHSA Ta kBanidikoBaHe ynpasniHHA KonabopauisMu Mk opraHizadigamu. Meta TyT —
He MPOCTO MOAIMN PUHKY, @ CUHepreTuyHe 00’edHaHHSA pecypciB, 3HaHb Ta KOMMETEHUIN ANS OOCATHEHHS
cninbHUX uinen. Ons ykpaiHCbKMX KOMMaHi Takui nigxig CTaB >XUTTEBO HEOOXiOHUM iHCTPYMEHTOM Ansi
CMiNIbHOMO MOAOSIAHHA PU3KKIB, MiHIMI3aUil BUTpaT Ta eeKTMBHOIO BUXOAY Ha HOBI, 30KpeMa MiXHapOaHi,
PWUHKMW, CTBOPIOKOYMN MPU LIbOMY YHiKarnbHi LiHHICHI npono3uuii, ki 0ynu 6 HeaoCsXHi ANs KOXHOro y4acHuKa
okpemo [8].

TakvM YMHOM, Niaxia MapKeTUHry BiAHOCWUH, MOCUNEHU (DOKYCOM Ha NapTHEPCTBIi, NepeTBOPHETLCA 3i
3BUYAMHOI MapKETUHIOBOI TaKTUKW Ha cTpaTteriyHuin dyHaameHT CTikocTi nignpuemctsa. [o uiei gymku
TakoX CXunsawTbes Taki HaykoBui, sk C. C. MapkaBeHko [3], 9ka BM3HA4ae KOHUEMLiD sIK CMPSIMOBAHICTb
MapKETUHIOBOI OiANIbHOCTI HA BCTAHOBIEHHS JOBrOCTPOKOBMWX, KOHCTPYKTUBHUX, MPUBINENOBAHMX CTOCYHKIB
3 noTeHuinHumun knieHtamn, Ta J1. O. C1pin [5], aka gocnigkyBana CUCTEMHWMW Nigxid A0 MapKETUHrOBOro
ynpaBniHHS.

MapkeTuHr nosnbHocTi (Loyalty Marketing) TakoX € eneMeHTOM MapKeTUHry BiQHOCWH, ane
30CepeKyeTbCs Ha CTUMYIIOBAHHI NOBTOPHUX MOKYNOK Ta (POpMYBaHHI CTiKOI NPUXMUNBHOCTI KMiEHTIB 40
OpeHay abo komnaHii. Lle gocsraetbca 3a 4ONOMOrot nporpam fosinbHOCTI, NepCoHanisaoBaHMX Npono3unuin
Ta BUCOKOIO piBHSA 06CNyroByBaHHs, WO 3MILHOE EMOLIMHUI 3B’A30K 3i croxxmeayem [8].

OCHOBHMMM XapakTEPUCTMKAMN MapKETUHIY B3aEMOBIOHOCHH €:

1. [osrocTpokoBa opieHTaUis: 3aMiCTb (POKYCY Ha KOPOTKOCTPOKOBUX NpOAaxax, akueHT pobuTtbcs Ha
nobynosi TpuBanmx BiQHOCUH, LLIO 3a6e3neYyoTb NOCTINHUIA NOTIK 4OXOAiB Ta LiHHOCTI.

2. BsaemoBuroga: BigHOCMHU GyayloTbCA Ha NPUHLMAI, WO obuasi CTOPOHM OTPUMYKOTb BUrody Bif
cnienpadi, Lo CTBOPKE MiLHUA (PyHOAMEHT ANS A0BipK Ta B3aemogil.

3. [oBipa: OoBipa € HapikHUM KaMeHeM MapKETUHIy B3a€EMOBIOHOCWH, OCKIfbKM BOHa 3MEHLUYeE
pU3unKK, niaBuLye epeKkTUBHICTb KOMYHIKaLIN Ta cnipusie 4OBroTpMBanin cnisnpadi.

4. CniBnpaus: B3aeMofid pO3rNsaAacTbCA He sK MNPOTUCTOSHHS, a #AK cninbHa poboTta Hag
OOCSITHEHHAM Uinen, Wwo Bknovae obMiH iHdbopMalieto, 3HaHHAMK Ta pecypcamu.

5. OpieHTauis Ha cnoxuBaya (customer-centricity): y UeHTpi yBarM CTOiTb KIi€HT, Moro noTpedu Ta
nepesaru, Lo BMMarae rnmmbokoro po3ymiHHsl CMoXuBada Ta NOCTIMHOIO 3BOPOTHOrO 3B’s13Ky [3].

Moxnuei y4yaCcHUKM B3aEMOBUIMOHUX CTOCYHKIB, $IK 3a3HayeHo B pgocnigkeHHi Jl. A. Mopos Ta
FO. M. KHasuk  [2], MOXyTb BKMHOYATM CMoOXuMBadiB, MoOCTayvanbHWKIB, CniBpobIiTHUKIB, iHBECTOPIB,
ANCTpMO’I0TOpIB, @ TakoX AepXaBHUX Ta rpPoMafCbkux oOpraHizauin. Bsaemopgis 3 KOXHOW 3 uux rpyn
notpebye yHikanbHUX nigxodiB Ta CTpaTerin, CNpsAMOBaHUX Ha CTBOPEHHS LiHHOCTI Ta nigTPUMKY
OOBrOCTPOKOBUX 3B’A3KIB. T€OPEeTUYHI acnekTy MapKeTUHry BiGHOCWH Y cUCTEMI ynpaBniHHA NigNPMEMCTBOM
Takox rMmMboko po3rnsagaloTb yKpaiHCbKi HaykoBui, 3okpema J1. A. Mopos, 0. M. KHasuk Ta O. K. Wadpantok,
AKi aKUEeHTYlTb YyBary Ha cTpaTeriyHOMy XapakTepi napTHepCbKMX B3aEMWH i iXHbOMY BMNUBI Ha
eheKTUBHICTb (PYHKLIOHYBaHHA nignpuemcTaa [5].

EdekTtMBHe BNpOBaMKEHHA MAapPKETUHIy B3aEMOBIOHOCWMH BUMarae BUKOPUCTAHHSA cneundivyHmx
iHCTPYMEHTIB Ta nigxoais, Lo A03BONATL OyayBaTu Ta NiaTPMMyBaTW OOBroTpUBarii 3B’A3KM 3 KNieHTamu Ta
naptHepamu. LleHTpanbHe Micue cepef HUX nocigae ynpaeniHHA BigHocuHamu 3 knieHTamu (Customer
Relationship Management — CRM). CRM-cucteMn € TexHosoriyHot nnatdopMoto, sika fo3Bonse 36upatuy,
36epiratv, aHanisyBaTu Ta BUKOPUCTOBYBATU iHpOpMaLLito NPO KMIEHTIB 3 YCiX TOYOK KOHTakTy. Lle aae amory
nignpuemMcTeaMm nepcoHanisyBaTn B3aeMOAi0, ONTMMI3yBaTW npoAaxi Ta cepBic, a TakoX nigsuLlyBaTu
3aranbHy 3a0BOMEHICTb KIieHTiB [4].

Baromuin BHecok y po3BuTOK koHuenuii CRM 3pobunu 3axigHi gocnigHukmn [on lNennepc i MapTta
Pooxepc, aBtopu kHurm «Managing Customer Relationships: A Strategic Framework» (Wiley, 2011), ge
PO3KPWUTO CTpaTeriyHe 3HAYeHHS YMpPaBMiHHA KMIEHTCbKUMU OAHWMW ONS CTBOPEHHHA O0A4aHOI LiHHOCTI Ta
NiOBULLEHHS NOANLHOCTI CNOXWBaYiB. IXHi iOei akTMBHO pO3BMBAIOTbL YKPAIHCLKI HAyKOBLj, 30Kpema
O. K. Wadhantok, kM y cBOiM MoHorpadii «MapkeTWHr napTHEepPCbKUX BIAHOCWMH: MOAENoBaHHA Ta
onTuMmi3auisi napaMeTpiB B3aemogii 3i cnoxvneadyamuy [4] obrpyHToBye BUkopuctaHHss CRM sk iHCTpyMeHTy
hOpMYBaHHSI NAPTHEPCbKUX B3AEMUH Y CUCTEMI MapKETUHTY NigNPUEMCTBA.

OOHVMM 3 KMOYOBUX KOHLIENTYanbHUX acnekTiB MapKeTUHry B3aEMOBIOHOCUMH € LiHHICTb KnieHTa
npoTsarom xutTeBoro umkny (Customer Lifetime Value — CLV). Ls meTpuka BigoGpaxae 3aranbHuii goxia,
SKMA KOMMaHI MOXe OYiKyBaTW Bif KMieHTa MpOTArom ycboro nepiogy noro cnienpadi. Po3ymiHHa CLV
CMOHYKae NignpUeEMCTBa iHBECTYBATU B YTPUMAHHS iCHYHOUYMX KNIEHTIB, OCKINbKW BapTICTb 3aryyeHHs HOBOro
KnieHTa, sk NpaBumo, 3HAYHO MEpPEBULLYE BUTpPATU Ha 30epexeHHsl Bxe icHykuvoro. Lle 3amiHoe dokyc 3
O[HOPA30BMX TPaH3aKLi Ha cTpaTeriyHe NapTHEPCTBO 3 KIieHTOM [8].
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MepcoHanizauis Ta iHAMBIOyani3auid NpPONoO3uULiA € HEBIO'EMHOK  YaCTUHOK  MapPKETUHIY
B3aEMOBIOHOCKH. 3aBAskM OeTarlbHOMY aHanidy gaHuX MNpOo KIieHTIB, KOMMaHii MOXYTb aganTyBaTu CBOI
NPOAYKTW, NMOCAYrn Ta KOMyHiKauii 4O YHikanbHUX noTpeb i BnogobaHb KOXHOro cnoxwusada. Lle cTBoptoe
Big4yTTs iHOMBIAYaANbHOrO CTaBMEHHSA Ta 3HAYHO MiBULLYE NOSNBHICTb.

KoMyHiKaUinHi cTpaTerii y MapkeTUHry B3aeMOBIOHOCUH nepeabavatoTb nepexin Bigd 04HOCTOPOHHLOMO
iHdbopMyBaHHA A0 ABOCTOPOHHLOI IHTEPAKTMBHOI B3aeMofii. AKTUBHE BUKOPUCTAHHS 3BOPOTHOMO 3B’S3KY,
Jianor, onepaTvBHe BUpiLLEeHHs Npobnem Ta BiAKPUTICTb CNPUSIOTb 3MILHEHHIO OO0BipU 1M NoByaoBi MiLHUX
BiOHOCMH. BaxnuBiCTb UUX MpOLECIB y KOHTEKCTi CyvacHOi ekoHoMiku nigkpecnioioTe Konomuuesa O. B.,
BacunbueHko J1. C. Tta NMenuyk C. M. y cBoin MmoHorpadii [7], Ae po3rnagaloTb cTpaTeriyHi BEKTOPU PO3BUTKY
MapKeTUHIOBMX KOMYHIKaLin B enoxy umcposisauii, Wo € KNo4YoBUM Ans NiATPUMKM NOCTIMHOrO Aianory 3
KnieHTaMu Yyepes couianbHi Mepexi, OHnarH-opyMM Ta iHLWi UMpPOBI kKaHanNu.

Okpemo cnig Big3HAYMTM 3HAYYLLICTb MapKETUHry BiAHOCWH 3 MNPOMMUCAOBMMM MOKYNUAMM, LLO €
BaXXIMBOK CKIMagoBoo hOpMyBaHHS KOHKYPEHTHMX nepesar nignpumemcraa. HAk 3asHadvatoTb HO. O. MNonosyyk
Ta J1. B. Anb4yk, MapkeTUHI B3aEMOBIHOCWMH BUCTYMAE KIOYOBUM €MIEMEHTOM KOHKYPEHTHOI MapKeTUHIOBOI
cTpaTerii, OCKinbkn came 4yepe3 edeKkTMBHE YMNpaBmiHHS BiAHOCUMHAMW MiXK BUPOOHMKOM, NMOCEPEeaHUKOM i
cnoxvBadyeM 3abe3neyyeTbca nigBuLEHHS MpubyTkoBOCTI Oi3HeCcy Ta [OOBrOCTPOKOBA FOSASBHICTb
KnieHTiB [6].

[Mporpamu NOANbHOCTI € NOWNPEHUM Ta €(PEKTUBHMUM IHCTPYMEHTOM ANSA 3MiLUHEHHS BigHOCUH. BoHu
MOXYTb BKNtOYaTU BOHYCHI CUCTEMU, 3HMKKW, EKCKITHO3MBHI MPono3ulii, npioputeTHe oBCnyroByBaHHSA Anis
NOCTiHMX KnienTiB. Lli nporpamn He nvwe CTMMYMIOTb MOBTOPHI MOKYNKW, ane n opMyloTb eMOLiNHUA
3B’A30K MiXK KniEHTOM Ta BpeHaoMm, nepeTBOPYN TPaH3aKLUiiHy B3aEMOAi Ha BiAHOCWMHW, 3acCHOBaHi Ha
NPUXMIBHOCTI. Baxnnemm acnekTtom MapKeTMHIOBOroO YNpasriiHHA Ha Cyd4acHOMY eTani € CUCTEMHUI nigxia,
akun posrnagae J1. O. Ctpin [5].

BrnpoBamKeHHs1 MapKeTMHry B3aEMOBIOHOCMH Mae 3HadyHuMi | OaraToacnekTHUA BNMB Ha
edeKTMBHICTb  (byHKUIOHYBaHHA  nmignpuemMcTBa, 3abes3nedyluM  MOro  CTanuMi  po3BUTOK  Ta
KOHKYPEHTOCMPOMOXHICTb Y AOBrOCTPOKOBIN NepcrneKkTusi.

Mo-neple, NiABULIEHHST NOSANBHOCTI KNIEHTIB Ta 3HWMXXEHHS IXHbOI MIAIMHHOCTI € OOHUM 3 HanbinbLU
O4YEeBUOHMX Ta BaXnMBMX pe3ynbTaTiB. JIoANbHI KNIEHTU He nulie YacTile 34INCHIOTb NOBTOPHI MOKYMKW,
arne W MeHW 4YyTnuei A0 UIHOBMX 3MiH KOHKYPEHTIB, a TaKOX € MeHLW CXUMNbHUMU NepexoauTy OO iHLIMX
noctavanbHWKIB. SHWKEHHS NAVHHOCTI KNIEHTIB NPSMO MPOMNOPLIMHO 3MEHLLYE BUTPATU HA 3any4yeHHsi HOBUX
CroXwuBayiB, LLO € 3HAYHOK EKOHOMIEI PeCcypCiB.

Mo-gpyre, ue Npu3BOAWTL OO 3POCTaHHA MPUOYTKOBOCTI Yepes3 MOBTOPHI Mpodai Ta Kpoc-npoaaxi.
[oBrocTpokoBi Bi4HOCUHW BiAKpPMBaKOTb MOXIMBOCTI ANs NPOoAaxy AO0AAaTKOBUX ToBapiB Ta nocnyr (kpoc-
npogaxi) abo BOoOCKOHaNeHNX Bepcin (an-npoaaxi) NosAnNbHUM KnieHTaMm, AKi BXXe AOBIpSA0Tb komnaHii. Lie He
Tinbku 36inbLWye 06car npogaxise, ane n NigBULLYE CepefHi Yek Ta peHTabenbHICTb KIiEHTIB.

Mo-TpeTe, ycniwHa peanisauis MapKeTUHry B3aEMOBIAHOCUH cnpuse ¢OPMYBaHHIO MO3UTUBHOIO
iMiJpKy Ta penyTauii KomnaHii. 3a40BoONeHi Ta NOSAMNbHI KIMiEHTU CTalTb «aABoKaTamuy GpeHay, NOLMpHOYX
No3vWTMBHI BIArykM Ta pekoMmeHpauii (capadaHHe pafio), Wo € OofHiel 3 HaredeKTUBHIWNX ¢opM
MapkeTuHry. CunbHa penyTauis npuBabne HOBUX KITiEHTIB, TanaHOBUTKUX CMiBPOOITHMKIB Ta iHBECTOPIB,
CTBOPIOKOYM JOAATKOBY LiHHICTb AN NignpuemMmcTaa.

Mo-yeTBEpTE, MapKeTUMHI B3aEMOBIOHOCUH 3abe3neyye KOHKYpPEHTHi mepeBarn Yy [OOBrOCTPOKOBIN
nepcrnekTusi. ¥ cydacHOMY CBITi, A& NPOAYKTU Ta MOCNYru nerko iMiTytoTbCs, BIGHOCUHW 3 KIiEHTamMun CTalTb
YHiKanbHMM Ta BaXXKOAOCTYMHUM AN1S KOMitOBaHHA akTuBoM. MiLHi 3B’A3kKM 3 KnieHTaMu CTBOPIOOTL Bap’epun
ONA BXOOY HOBUX KOHKYPEHTIB HA PUHOK, OCKINbKW NOAINbHI CNOXMBA4i MEHLL CXUNbHi eKCrnepuMeHTyBaTun 3
HOBMMM NPONO3NLIAMMU.

HapewTi, MapkeTUHr B3aEMOBIOHOCUH [OO3BOMSE CTBOPUTM CUHEPril0 Yy B3aemofii 3 napTHepamu.
MobynoBa MiLHMX BIZHOCWH 3 nMocTavarnbHUKamu, QUCTpUO loTopamm Ta iHWKUMK GisHeC-NapTHepamu crnpuse
onTMMi3auil naHutoriB NOCTaBOK, NIABULLEHHIO egEKTUBHOCTI CMiNbHMX MNPOEKTiB, OOMiHY 3HaHHAMM Ta
pecypcamu, Lo B KiHLEBOMY NiACYMKY MO3WTMBHO BMMMBAE Ha 3ararnbHy NPOOYKTUBHICTb Ta iHHOBaLiMHMN
noteHuian nignpuemcraa [4].

BucHogku 3 npogedeHo20 QoclidKeHHSI. PO3BUTOK MOHATTA MapKETUHIY B3aEMOBIOQHOCUH € He
NpOCTO 3MiHOK TepMiHonorii, a dyHAaMeHTanbHOW TpaHcgopMaLield MapKeTUHroBOi Mapagurmu, LWo
3yMOBJIEHa €BOJIOLIEI0 PUMHKOBMX BIOHOCUMH Ta 3pocTarummy notpebamu cnoxusadiB. [ocnimKeHHs
nigTBEpPAXYE, WO cyvyacHui BisHec-nangwadT BMMarae Big MignpueMcTB Nepexoay Bifd KOPOTKOCTPOKOBMX
TpaH3aKkuin 0O CTpaTeriyHOro napTHEpPCTBa, 3aCHOBAHOroO Ha AOBipi, B3aeMOBUIrodi Ta AOBrOCTPOKOBIN
cnisnpadi.

Y3aranbHol4M, MOXHa KOHCTaTyBaTW, WO MapKeTUHr B3aEMOBIOHOCWMH €  eBOMOUINHUM
NPOAOBXEHHAM MApPKETMHIOBOI AYMKM, L0 BMHUMKIA SK BIAMNOBIAb HA OOMEXEHICTb TpaH3aKLUiNHOro Migxoay.
Moro ocHoBHa MeTa monsirae y nobyaoBi Ta NigTpUMLUi AOBroTpuBanux, B3aEMOBUNgHUX BiAHOCUH 3 ycima
KIMOYOBUMU CTEMKXONAEpaMn — KrieHTaMu, napTHepamu, noctadanbHukamu Ta cniBpobiTHMKamu. Kntoyosi
acnekTu uiel KoHUenuii BKMYalTb OpieHTaUilo Ha UiHHICTb KnieHTa npoTdaroMm xutteBoro uukny (CLV),
nepcoHanisauito B3aemopfil Ta BUKOPUCTAHHS cyyvacHUX iHdopmaLinHux cuctem, 3okpema CRM, ans
e(EeKTMBHOro ynpaBniHHA OaHUMKU Ta KOMyHikauisMu. Po3mexyBaHHs MOHATb «MapKeTUHI BiAHOCUHY,
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«MapKETUHI MNapTHEPCbKUX BIAHOCUMH» Ta «MapPKETUHI JOSMbHOCTI», AK MOKa3aHO Yy [OChimKeHHi [3],
003Bonsie rmmnbLue 3po3ymiTu Pi3HOMaHITHICTb Ta rMUOMHY L€l KOMNNEKCHOT KOHLenLii.

MapkeTuUHr napTHEPCbKUX BiAHOCUH BUOKPEMIIOETLCA SIK KMHOYOBUM (PAKTOP, OEMOHCTPYHOUM CBOHO
cTpaTeriyHy He3aMiHHICTb Ans YKpaiHCbKMX KOMMaHin B ymoBax BinMHKW, 3abesneuvyioun agantawito,
MDKHApOAHY €KCMaHCilo Ta €eKOHOMIYHY CTinkicTb. 3paTHicTe 6yayBaTy MilHi, OOBIpYi BiAHOCUMHW €
HeBIiZ'€MHOI0 CKIagoBOoK YCNILHOMO MYHKLIOHYBAHHSA Ta CTanoro po3sButky b6yab-sKoi opraHisauii B ymoBax
CYy4acCHOro PUHKY.

INitepaTtypa

1. IeaHoBa M., Mipol. MoTuBauia nepcoHany [0 KpeaTMBHOCTI HAK dakTtop 3abesneyeHHs
KOHKYPEHTOCMNPOMOXHOCTI, iHHOBALIMHOCTI Ta aganTauiiHOT CNPOMOXHOCTI nignpuemMmcTBa. 36ipHUK HayKosux
npaub HYepkacbko2o depxxagHO20 MeXHO02idHO20 yHisepcumemy. Cepisi: EkoHoMidHi Hayku. 2024. Tom 25.
Bunyck 2(73). C. 110-120.

2. Mopos J1. A., KHasuk HO. M. MapkeTuHr BigHOCMH: Npobnemu NOHATIMHOrO anapaTty. BicHuk
HaujornanbHozo yHisepcumemy «Jlbgiecbka ronimexHika». 2007. Ne 576. C. 29-32.

3. lapkaBeHko C.C. MapkeTuHr : nigpy4Huk. Kuie : Jliopa, 2002. C. 29.

4, Wadgpantok O. K. MapkeTUHr napTHEPCbKUX BiAHOCWH: MOAESOBAHHA Ta ONTUMIi3alis napameTpis
B3aemogii 3i cnoxuneadamu. Knie: IBH3 «KuiBcbkuiA HaUioHanbHWIA eKOHOMIYHWIA YHIBEpCUTET iMeHi Bagnma
leTbmaHay, 2018. 312 c.

5. CrpinJl. O. MapkeTuHroBe ynpaBniHHA Ha pybexi XX| cToniTTa: cucTtemMHe AOCAigXEHHS
MoHorpacpis. Ogeca : ActponpuHT, 2000. 304 c.

6. lonosuyk 0. O., Onbuyk J1. B. MapkeTuUHr B3aEMOBIAHOCUH SIK BaXNMBUN €NeMEHT KOHKYPEHTHOT
MapKeTuHrosoi ctparterii. EkoHomika ma cycninbemeo. 2019. Bun. 43. URL: http://www.irbis-
nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis (aata 3BepHeHHs: 02.07.2025).

7. Konomuuesa O. B., BacunbueHko J1. C., MNenuyyk C. M. MapkeTuHroBi koMyHikaLii nignpuemcraa:
cTpaTeriyHi BEKTOPU PO3BUTKY B €noxXy LndpoBoi eKOHOMIKK : MoHorpadisi. Yepkacu : MopgieHko €.C., 2022.
455 c.

8. KHa3uk KO. M. Ponb MapkeTuHry napTHEepCbKMX BIOQHOCWH Yy MPOEKTHIN AianbHocTi. CyyacHi
npobrnemu eKOHOMIKU i MeHedxMeHmy : Te3n AONOBiAern MiKHapOOHOI HaykoBO-MPaKTUYHOI KOHdepeHLii
(MbBiB, 10-12 nuctonaga 2011 p.). JleBiB : BupgaBHuuTtBO JlbBiBCHKOI nonitexHiku, 2011. C. 671. URL:
https://vip.com.ua/files/17_31.pdf (aata 3BepHeHHs: 02.07.2025).

9. KHsasuk 0. M. B3aemo3B’si30k  CyO’eKTiB  MapKeTuHry MnapTHEPCbKMX  BIOHOCWMH.  BicHUK
HauioHanbHoeo yHieepcumemy «JIbsiecbka nonimexHika». Cepis: Jloeicmuka. 2010. Ne 690. C. 321-326.
URL: https://ena.lpnu.ua:8443/server/api/core/bitstreams/06ce21bb-e0f7-4c18-8f5f-fd75be2c220f/content
(naTa 3BepHeHHs: 01.07.2025).

References

1. Ilvanova, M. and Miro, |. (2024), “Motivating Staff to Be Creative as a Factor in Ensuring the
Competitiveness, Innovation and Adaptability of an Enterprise”, Economic Bulletin of Cherkasy State
Technological University, Vol. 25, Issue 2(73), pp. 110-120.

2. Moroz, L.A. and Kniazyk, Yu.M. (2007), “Relationship Marketing: Problems of Conceptual
Apparatus”, Bulletin of the National University “Lviv Polytechnic”, no. 576, pp. 29-32.

3. Harkavenko, S.S. (2002), Marketynh [Marketing], Libra, Kyiv, Ukraine, p. 29.

4. Holovchuk, Yu.O., and Dybchuk, L.V. (2019), Marketynh partnerskykh vidnosyn: modeliuvannia ta
optymizatsiia parametriv vzaiemodii zi spozhyvachamy [Relationship Marketing as an Important Element of
Competitive Marketing Strategy], available at: http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis (access
date July 02, 2025).

5. Strii, L.O. (2000), Marketynhove upravlinnia na rubezhi XXI stolittia: systemne doslidzhennia
[Marketing Management at the Turn of the 21st Century: A Systemic Study], monograph, Astroprynt, Odesa,
Ukraine, 304 p.

6. Holovchuk, Yu.O. and Dybchuk, L.V. (2019), “Relationship Marketing as an Important Element of
Competitive Marketing Strategy”, Ekonomika ta suspilstvo, iss. 43, available at: http://www.irbis-
nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis (access date July 02, 2025).

7. Kolomytseva, O.V., Vasylchenko, L.S., and Pepchuk, S.M. (2022), Marketynhovi komunikatsii
pidpryiemstva: stratehichni vektory rozvytku v epokhu tsyfrovoi ekonomiky [Enterprise Marketing
Communications: Strategic Vectors of Development in the Era of Digital Economy], monograph, Gordienko
E. S., Cherkasy, Ukraine, 455 p.

8. Kniazyk, Yu.M. (2011), The Role of Partnership Marketing in Project Activities. Modern Problems
of Economics and Management: Proceedings of the International Scientific and Practical Conference (Lviv,
November 10-12, 2011), Lviv Polytechnic Publishing House, Lviv, Ukraine, p. 671, available at:
https://vip.com.ua/files/17_31.pdf (access date July 02, 2025).

37


http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis
https://vlp.com.ua/files/17_31.pdf
https://ena.lpnu.ua:8443/server/api/core/bitstreams/06ce21bb-e0f7-4c18-8f5f-fd75be2c220f/content
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis
https://vlp.com.ua/files/17_31.pdf

MAPKETHHI I PHHKOBI BTHOCHHH

9. Kniazyk, Yu.M. (2010), “Interconnection of Subjects of Partnership Marketing”, Bulletin of the
National University “Lviv Polytechnic”. Series: Logistics, no. 690, pp. 321-326, available at:
https://ena.lpnu.ua:8443/server/api/core/bitstreams/06ce21bb-e0f7-4c18-8f5f-fd75be2c220f/content  (access
date July 01, 2025).

Nntrok O.C.

PO3BUTOK NMOHATTA MAPKETUHI'Y BBA€EMOBIOAHOCHWH

MeTta. MeTa pocnigpkeHHs nonsrae B aHanisi eBosniouil MOHATTS MapKeTUHry B3aeMOBIOHOCWUH,
BM3HAYEHHS MOro KIMHOYOBUX XapakKTEPUCTUK, MPUHLMNIB Ta 3HAYEHHA ONa CyvacHMX NigNnpUEMCTB, a TakoX
0Br'pyHTYBaHHA poni ynpasniHHA BigHocuMHamu 3 krnieHTamm (CRM) sk cTpaTteriyHoro iHCTpYMeHTY
NigBULLLEHHS KOHKYPEHTOCNPOMOXHOCTI NiANPUEMCTB.

MeTtoauka pocnimkeHHs. [N OOCATHEHHS MOCTaBfeHOT MeTU BMKOPUCTAHO KOMMMEKCHWA niaxid,
30Kpema: aHanis HaykoBol niTepaTypy — AN MNPOCTEXEHHS nepeyMoB BUHUKHEHHS, OCHOBHWUX eTanis
pPO3BUTKY Ta KOHLeNTyanisauil MapkeTUHIry B3aEMOBIAHOCWUH; MOPIBHAMBHUI aHania — gnsg po3MeXyBaHHS
MOHATb «MapPKETUHI BIAHOCUH», «MapKeTUHI NapTHEPCLKMX BIQHOCUMH» Ta «MapPKETUHT MNOSAMNbHOCTI», a TaKoX
ONA BU3HAYEHHS KITHOYOBMX XapakKTePUCTUK | MPUHLUMNIB MapKeTUHry B3aEMOBIOHOCUH Y MOPIBHAHHI 3
TpaH3aKUinHUM MapKETUHIOM; cUcTeMHMUI aHanida CRM Ta iHCTpYMEHTIB MapKeTUHIy B3aEMOBIAHOCUH — ON1si
BM3HAYEHHS1 BM/MBY Ha JNOSANbHICTb KNIEHTIB, NPUOYTKOBICTb Ta KOHKYPEHTHI nepeBarn MignpuemMcTB.
MeTtogouka [03BONSE 3iCTAaBUTU TEOPETWUYHI KOHUenuil 3 NpakTUY4HUMW pesynbTaTamu  BnpoBagKeHHS
MapKeTUHIy B3aEMOBIAHOCUH y Cy4acHMX yMmoBax bi3Hecy, 3okpema B YKpaiHi.

Pesynbtatn pocnigxeHHs. [JoBedeHO, L0 MapKeTUHI B3aEMOBIOHOCUMH BUCTYMNae cTpaTeriyHolo
dinocodpieto ynpaeniHHA, gka 3abesnedvye nepexig Big KOPOTKOCTPOKOBUX TpaH3aKuin 4O AOBrOCTPOKOBUX
B3aEMOBWIHMX BiAHOCUH 3 yCiMa KINIOYOBMMU CTenkxongepamun. BusaHayeHO OCHOBHI XxapakTepucTKu LbOro
niaxony, cepen sIKMX [OOBroCTPOKOBa OpieHTauis, B3aemMoBMroga, AoBipa, chiBnpaud Ta oOpieHTauis Ha
cnoxuBada. NpoaHanizoBaHo pornib CRM-cuctemM Ta koHUenuii LiHHOCTI KIieHTa NPOTSArOM XXUTTEBOMO LIMKY
(CLV) y nigBuLLeHHi edbekTMBHOCTI BisHec-npoLeciB, NepcoHanisauii npono3nuin i dopMyBaHHI NOSANbLHOCTI
knieHtiB. OOrpyHTOBaHO, WO 3acTOCyBaHHS MNapTHEPCBKOrO MapKETUHry [03BOfsE MianpueMcTsam
ONTMMi3yBaTU B3aEMOZil0 3 MocTavanbHMKamMu Ta AMCTpub’roTopamun, 3MEHLUYBaTW PU3MKW, MNigBULLYBaTK
NpMOYTKOBICTb Ta hOpMyBaTV AOBrOCTPOKOBI KOHKYPEHTHI mepeBaru.

HaykoBa HOBU3Ha pe3ynbTaTiB gocnimkeHHA. [lonsrae B y3aranibHEHHI Ta cucTtemMaTtmaadii nigxoais
A0 MapKeTUHry B3aEMOBIOHOCMH LUMAXOM iHTerpauii TpbOX KIHOYOBMX KOMMOHEHTIB: ynpasniHHa CRM,
KoHuenuii uiHHocTi knieHTa (CLV) Ta napTHepCbKoro MapkeTuHry. Y poboTi o6rpyHTOBaHO, LUO iX KOMMAMEKCHE
3acTocyBaHHA 3abesneyye hopMyBaHHS OOBrOCTPOKOBUX B3aEMOBUIOHUX BIAHOCWH 3i CTeMkxongepamu Ta
Crpusie NiABMLLEHHIO KOHKYPEHTOCMPOMOXHOCTI MiJNPUEMCTB Y CydaCHUX PUHKOBUX YMOBaX.

MpakTnyHa 3HauvywicTb pe3ynbTaTiB AOCRiAXEHHSA. 3anpornoHOBaHi IHCTPYMEHTU MapKeTUHry
B3aEMOBIOHOCUH MOXYTb OyTM BNpPOBaXeHi B MiAMNPUEMCTBAX pi3HMX rany3en (MPOMMCHOBICTb,
arponpoMmCIIOBUA KOMMMNEKC, TOPriBNA Ta nocnyrn) Ans nNigBULLEHHS NOSANbHOCTI KMieHTiB, onTuMisadil
GisHec-npoueciB, 30iNbLIEHHA NPUOYTKOBOCTI Ta 3MiLHEHHS PUHKOBMX No3uuin. BukopuctanHa CRM, CLV Ta
NapTHEPCbLKOr0 MapKeTUHry [03BONSE CTBOPUTU IHTErpoBaHy cTpaTerilo, WO Cnpuse OOBrOCTPOKOBIN
KOHKYPEHTOCMPOMOXHOCTI Ta cTabinbHOCTI NignpnemcTaa.

KnroyoBi cnoBa: MapKkeTUHr B3aEMOBIOHOCWH, TPAH3aKUINHWI MapKeTUHT, yrnpaBniHHSA BigHOCUMHaMM 3
KnieHTamMu, NOSASbHICTb, NAapTHEPCbKI BIQHOCUHW, €BOSIOLIA MapKeTUHTY.

Lytiuk D.S.

DEVELOPMENT OF THE CONCEPT OF RELATIONSHIP MARKETING

Purpose. The aim of the study is to analyse the evolution of the concept of relationship marketing,
identify its key characteristics, principles, and significance for modern enterprises, and substantiate the role
of customer relationship management (CRM) as a strategic tool for enhancing the competitiveness of
businesses.

Methodology of research. To achieve the stated purpose, a comprehensive approach was used:
literature analysis — to trace the prerequisites for the emergence, main development stages, and
conceptualization of relationship marketing; comparative analysis — to distinguish between the concepts of
“relationship marketing,” “partnership marketing,” and “loyalty marketing,” and to define key characteristics
and principles of relationship marketing in comparison with transactional marketing; system analysis of CRM
and Relationship Marketing Tools — to determine their impact on customer loyalty, profitability, and
competitive advantage. This methodology allows the alignment of theoretical concepts with practical results
of implementing relationship marketing in contemporary business conditions, particularly in Ukraine.

Findings. The study establishes that relationship marketing functions as a strategic management
philosophy that ensures the transition from short-term transactions to long-term mutually beneficial
relationships with all key stakeholders. It identifies the core characteristics of this approach, including long-
term orientation, mutual benefit, trust, cooperation, and customer orientation. The study also substantiates
the importance of CRM systems and the concept of customer lifetime value (CLV) for improving business
processes, personalizing offerings, and building customer loyalty. It is substantiated that the use of affiliate
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marketing enables companies to optimize interactions with suppliers and distributors, reduce risks, increase
profitability, and create long-term competitive advantages.

Originality. The scientific novelty lies in the generalization and systematization of approaches to
relationship marketing through the integration of three key components: CRM management, Customer
Lifetime Value (CLV) concept, and partnership marketing. The study substantiates that their combined
application ensures the formation of long-term mutually beneficial relationships with stakeholders and
contributes to enhancing the competitiveness of enterprises in the current market conditions.

Practical value. The proposed relationship marketing tools can be implemented in enterprises across
various sectors (industry, agriculture, trade, and services) to increase customer loyalty, optimize business
processes, enhance profitability, and strengthen market positions. Utilizing CRM, CLV, and partnership
marketing allows the creation of an integrated strategy that ensures long-term competitiveness and stability.

Key words: relationship marketing, transactional marketing, customer relationship management,
loyalty, partnerships, evolution of marketing.
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